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Laxative 


BEING ADVERTISED TO PHYSICIANS EVERYWHERE 
a KEEP UP YOUR STOCK 


ROBBINS 
NEW YORK 


Makers Calox 


Or THE 


cB i< A by 


UNIVERSES 
OF 


The Non-Poisonous Fly Destroyer 


TANGLEFOOT 


Safe, Sanitary, Sure. Catches 50,000,000,000 flies each year. 


| 


see-- 


VER and above every other. 
is of paramount importancés and: recoghizing. 
this fact, we try to excel in the production of fine 

_. medicinal chemicals and invite every druggist to 


QUININE Specify N. Y.Q. when ordering | from his jobber 
BIHYDROCHLORIDE 


WITH UREA 


NEW YORK CITY 
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Experience and Exclusive Devotion to One Line Counts. 


FOR OVER YEARS 


We have been producing biologics exclusively. 


For over 12 years we have been producing Diphtheria Antitoxin 
of the highest potency, marketing it in a convenient ready-to-use 
syringe-container, at'a fair price. In fact, it was the first high-grade 
antitoxin to be substantially reduced in price to the patient, yet put 
in the hands of the druggist at a discount that allows him a fair 
margin of profit, thus ensuring that emergency stocks shall be at 
the call of the physician, day or night, even in the most remote ham- 
lets. | 


Furthermore, by “The Cutter phen, ” these emergent stocks are 
subject to requisition by aaeicipa officers, without red tape un- 
Wikeeny. for use in needy cases. 


There can be no better Antitoxin than Cutter’s at any price, as 
the scientific staff of any reputable laboratory will agree. So when 
a glib detailman tells 1 that his “House’s” antitoxin is better, 
“because it costs more,” he either displays his own ignorance, or 
reveals an insultingly low estimate of your intelligence and knowl- 
edge of the subject of antitoxin production and the regulations gov- 


erning’ same. 
And every physician of large experience in antitoxin-administra- ee 

tion knows that no competing serum-syringe equals Cutter’s for sym- 

plicity and freedom from contamination possibilities. : 
Please remember that the interests of the patient, the physician, 

the distributor, and of Western solidarity are all best conserved by 


insistent specification of the product of 


The Cutter 


(U. >: License No. 8) 
CALIFORNIA 


Néte::: “The: adi “is ‘appearing in Medical Journals and we that you 


will, by carrying stock ‘fo meet emergent demand, aid us in our efforts to maintain 
the principle (in which we firmly believe) that distribution through the druggist is 
the logical and best method of distribution of Diphtheria Antitoxin. Please re- 
member that The Cutter Laboratory putthe “profits” in biologic profits; just look 
at your “Before 1902” invoices and see. 
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| rganidin 18 promptly absorbed and its Lodin conten 
rganidin aoes not the stomach 
i © a 


‘ : i 


rganidin can be taken continuously by those who are : 
unable to tolerate Iodin in other forms. 
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Druggists should stock Organidin. 
| $10.00 per dozen 1-ounce bottles; regular Specialty discounts. = jf 


: ~ 


| 1-ounce bottle, complete with medicine dropper, 
a - contains three to four weeks’ treatment. 
PREPARED SOLELY BY 
and COMPANY, In. 
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WE ARE HEADQUARTERS 


ydrogen Peroxide 


Purity—Strength—Keeping Qualities Fully Guaranteed 


. “THE LARGEST PLANT IN THE WEST 
Bulk Capacity 1000 Gallons" Daily Bottled Capacity 200 Gross 


- PRIVATE LABEL IF DESIRED 
Our Prices Always Lowest—Write for Special Quotations 


LANGLEY Q MICHAELS San Francisco” 


| 


‘PERFUMED 


Sells Itself the Year Round if 


Produces a Delightfully Refresh- 
Properly Displayed 


ing Sea Bath at Home 


PROFITABLE 


SEASONABLE 


| 


.2 lb. Cartons, Dozen . Sacks, 


SPECIAL QUANTITY OFFER 
ie $10.00 Lot, 134 Dozen, 2 Ib. Free. “$25.00 Lot, 5 Désen, 2 Ib. Free. 


Handsome Window Sign Furnished 


Langley Michaels 


SAN FRANCISCO 
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EDITORIAL Page 
ORIGINAL PAPERS 
Show Cards and Your Cash. Register—By Clyde. 7 
Broom Straw and Whisk Brooms—By 13 
History of California College: of 25 
NEWS OF CALIFORNIA COLLEGE OF PHARMACY. 2 
| ITEMS OF INTEREST 
(Continued on Page 5.) 


@A new Microscope with side fine adjustment of 
the lever type. The principle is that of our original 
- lever type of fine adjustment which has met the 
test of time and been very generally adopted. The 
construction is simple and durable, giving a 
delicate movement for work with the highest 
powers, yet rapid enough for the lower powers. 

- @ The stand is of the same form as our FF and 
embodies all the good features which have com- 
mended that model to so many purchasers. 


Descriptive circular will oe : 
| sent on request 


154 SUTTER STREET, SAN FRANCISCO, CAL. 


ROCHESTER, N. Y. 
FRANKFURT a/M., GERMANY 


FFS8 Microscope 
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THE PACIFIC PHAKMACIST | 


Sole Manufacturer of 


THE OLD-FASHIONED REMEDY FOR COUGHS AND COLDS 


Serial No. 3208 


| Also the Celebrated SCUDDER ial M. AND R. BRANDS Stick Licorice, Powd. Extracts and 
Powd. Root in convenient packages for the trade 


M. & R. WAFERS (In 5c bags), LOZENGES, ETC., ETC. 
WE aay MANUFACTURE A LARGE AND VARIED LINE OF DELICIOUS 


FLEXIBLE LICORICE SPECIALTIES 


FOR THE CONFECTIONERY TRADE 
Our Goods are for Sale by All Wholesale Druggists and Confectioners 
— Coast Trade Supplied by Our San Francisco Agents 


SANTA MARINA BUILDING SAN FRANCISCO, CAL. 


PEROXIDE 


Our best advertisement for our PEROXIDE is our obi cus- 
tomers. ‘Those who have tested and experimented with the cheaper 

makes and finally come back to the old reliable M. C. W. brand. 
The brand that never fails—never disappoints. 


Supplied by all Wholesale Druggists 


Ask for 


NEW 
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CONTENTS—Continued 


‘Page 
ITEMS OF INTEREST | 
Warning—Are You Giving Away an Automobile? page 12 
‘NEWS ITEMS 


The 


Has been engaged for over a quarter of a century 


in manufacturing and marketing a product under 


a name which the Trade connects with Integrity 
in Business Dealings. The consumers throughout 
the world have learned that HORLICH’S is signifi- 
cant QUALITY and HONESTY MANUFACTURE. 
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Index to Advertisers 


Page. 
American Druggists’ Fire Insurance 8 
American Medico-Pharmaceutical League. 9 
Anglo-American Drug Co...........:.. 10 
Barry, The James H. OO., AS 
Second and ‘third cover pages 
Bristol Myers 10 
California College of Pharmacy. 


Coward, M. § 

Cutter cover ‘page 


Druggists’ Fire 

Fay & Schueler. eee 
Fellows, The Fellows Medical ‘Manufacturing Co. 
Justinian Caire Co........... 8 
Langley & Michaels 
Laxative Medicated 


© 


eee @ 


New Quinine & Works, The...... | 
Front cover 


Mallinckrodt Chemical Works. 4 
McKesson & Robbins............... .Front cover page 


Oakland, Antioch & Eastern Railway....... 
Parke, Fourth cover page 
Powers-Weightman-Rosengarten Co........ 
Printing eee eee ee eee eee 15 

Fly Peper... Front cover page and 9 
Walrus Manufacturing Co................ 
Wampole, Henry K. & Co., 1 
Weck, F. A. & Co. 14 


HEADACHE 


5 cents size—Five dozen in a display box 
Display of five dozen... .. .$1.75 


10 cents size—Two dozen on a display 


25 cents size—One dozen in a display 
per dozen ................ 91.75 


Very liberal free goods in 10 Doll. lots 


SCOTT 2 GILBERT 
COMPANY 


Manufacturing Chemists — 
Succéssors to Cespi Chemical Co. 


SAN FRANCISCO 


| 


A. Time-Saver 
for Druggists 


‘The L. C. Smith & Bros, Co. 
fat a platen equipped with a device on 
one end for writing small labels or stickers. 


|.This device grips the label and holds it, 


independently. of the paper fingers, as may 
be seen in the illustration. A typewriter 


So equipped is also a general correspond- | 


ence machine. 


Druggists, ‘physicians and others - who | 


write labels will find this arrangement a 
‘simple and effective time saver. 


The best method of operation is to insert 
the paper in the grip, move the carriage 


along until the label is opposite the print- — 
ing center, then twirl the platen bringing 


the label around to the prpper position to 
begin writing. 


L. C. SMITH & BROS. TYPEWRITER : 


COMPANY _ 
Factory and Home Office: SYRACUSE, N. Y. 
Branches in All Principal Cities 


432 
MARKET ST. @ 


Cal. 


San Francisco 
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PHARMACIST 


College of Pharmacy, University of California 
trschcameuela 1872. Atiiated with the University of California 1873) 


Laboratories 


Chemistry _ Botany and Pharmacognosy Pharmacy 


| T. GREEN, Ph. G., Professor: of the 


Laboratory, and Dean. 


os ALBERT SCHNEIDER, M. D., Ph. D., Professor of Economic: Botany, 


_ Pharmacognosy and Bacteriology. 


HENRY B. CAREY, B.S., M. D., Professor of Botany, Materia Medica and 


Physiology. 


* W. NISH, Ph. G.. Phar. B., Professor of Pharmacy and Director of the 


"Pharmaceutical Laboratory. 


M. SIMMONS, Ph. G., M. D., Associate of Pharmacy 


Materia Medica and ‘Lecturer on Toxicology. 


A +#HLR. WILEY, LL. B., Lecturer on Pharmaceutical Jurisprudence. 
JAMES N. PATTERSON, Ph. C., Phat. Assistant in the Chemical | 


‘Laboratories. 


R A. LEET and VAL SCHMIDT, Lecturers on the Business Side of 


Pharmacy. 


years of high school work or its are to. | 


enter upon the regular college course (Ph. G.degree).. | 
Deeren Graduate in Pharmacy (Ph. G.) on completion of two years’ 


course. Pharmaceutical Chemist (Ph. C.) on completion of three a 
years’ course, and Bachelor of Pharmacy (Phar. B.) on 1 complenon | 


of ror years’ course. 


‘NEXT TERM WILL OPEN SEPTEMBER 1, 1916 


— 


Open to graduates and others who are properly Gustitied. The course is 


intended to prepare the candidate sufficiently to make chemical and micro- | 
scopical and bacteriological examinations of drugs, drug products and foods 
in compliance with the Federal and State pure food and drug laws. Drug 
assaying and other chemical work, the microscopical examination of drugs, 


spices and food products, and the bacteriological testing of pharmaceutical 
preparations, water, milk, etc., are among the subjects taught. Those who 


complete the course are qualified to do work in food and drug laboratories. 


The next course will begin September 11th, 1916, and end April 30th, 1917. 


For further " information, address FRANK T. GREEN, Dean. 


CALIFORNIA COLLEGE OF PHARMACY, 
Affiliated Colleges, Parnassus Ave., San Francisco. 
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Drug and Food Analysis 
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THE PACIFIC PHARMACIST 


Your Jobber 


au am 


SNOWFLAKE 
COCOANUT 
OIL 


MADE FOR THE DRUG TRADE 


DORADO OIL WORKS 


433 California Street 


for 


Not Mutual» 


25% SAVING FROM 
BOARD RATES 


over a Third of a Million 
Dollars 


Ask for our proposition—a postcard 
bring 


The American Druggists’ Fire 
Insurance Company 
1004-1005 Mercantile Library Building © 
CINCINNATI, OHIO 


making confections that we are 


-' bringing in real business. Every- 
- where we are telling just why 
folks should ask for Necco 


Lemon Drops 


The advertising makes them ask 


Fire Insurance 


Surplus to Policyholders 


Necco Presents 
The “Glassine | 
Quartet” 


by Over 500 Varieties 
of Encore Winners 


Here they are! The four profit- 


backing this year with a power- 
ful publicity campaign that is 


Fruit Drops 
Sweethearts 
Boston Baked Beans 


And they are asking for them! 


once, and the superior quality 
and goodness of the ‘“‘Quartet’’ 
make them repeat often. 


The “Glassine 
Quartet’’ get a big 
encore everywhere 
they go. They’]l 
sing “‘more profits’ 
to the accompani- _ 
ment of your cash 
register. Give them 
a try-out. 

Lots of other big 
numbers—over 500 
varieties. Ask your 
jobber or write us. 


NEW _ 


Boston, Mass. 


‘WHEN | MAKING TESTS 


USE ONLY 


| GRASSELLI CHEMICAL 
C. P. Acids 


GREINER 


Resistance Glassware 


FOR SALE ONLY BY > 


CAIRE COMPANY 


573 Market St., San Francisco, Cal. 


Chemists’ and Assayers’ Apparatus 
and Reagents 
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THE PACIFIC PHARMACIST 


FRANCISCO. 
CALIFORNIA 


Laxative Medicated Grapes are clean, ripe, ¢ sound 
Muscatel Grapes, especially dried, seeded and med- 
icated with active ingredients for the treatment of 
Constipation and disorders of the stomach, liver 
and bowels. 


CROWN HEADACHE POWDER 


Makes 
Friends 


Makes 
Money 


Have been in use for 18 years, and proven satis- 
factory to the consumer and Res to seller. 
Half dozen free .goods with order for three 
dozen, either size. Ask your sopter. 

Guaranteed by the F. A. Weck Co. under the 
Food and Drugs Act of June 30, 1906. Serial No. 3601. 


F. A. WECK CO. 
501 THIRD AVENUE, Richmond District 
SAN FRANCISCO, CAL. 


ATIVE MEDICATED GRAPE Co. 


Face Powder .....50c 

| Buttermilk 
De L’Opera Face Powder. 

65c 


_ Order these goods from your wholesaler. 


All New York wholesale drug houses carry them. || 


F. E, SPILTOIR 
186 WILLIAM STREET 


NEW YORK 


“SAFETY FIRST 
Use 
‘TANGLEFOOT 


—the non-poisonous 
fy destroyer 


Druggists’ Glass 
Shelf Bottles and Orawer 
Pulls of every description. | 
First-class workmanship. 


Order from. your Jobber. 
Manufactured by 


FAY & SCHUELER 
St. Louis, ‘Mo. 


|Fellows’ Syrup 


| damages. 


NOTICE 


This is to remind you that most sales of 
FELLOWS’ SYRUP OF HYPOPHOS- 
PHITES are made on Physicians’ prescrip- 
tions, in which case the profit to the retail 
druggist is nearly 100%. 


This means that the Physician dinds you a 
desirable customer; and the least you can do 
is to treat him fairly, and supply the prepara- 
tion prescribed, Fellows’ Syrup. 


Members of the retail drug trade are 
warned against buying or selling ‘colorable 
imitations of the well-known yellow-wrapped' 
package of Fellows’ Syrup. The highest 
Coutts have decided that such an act is an 
infringement of the Trade-Mark Law, and 
makes the offender liable to a suit for' 


302 New Members Elected, Year Ending 
_ January 1, 1916—American Medico- > 
Pharmaceutical League. 
Twentieth year. First Medical Associa- 
tion in America to co-operate with dentists 
and pharmacists. Membership dues $2 per 
annum. All reputable physicians, phar- 
macists and dentists are eligible. Eugenie 
R. Eliscu, M.D., treasurer, New York City. 
Send $1 initiation fee, NOW, to Samuel 
F. Brothers, Ph.G.,. M.D.,. corresponding 
secretary, 96 New Jersey Avenue, Brook- 


Tym, 


ene Other is Genuine. 


Certificate of Membership free to each 
“paid-up” member. 


For 200 Years 


‘world for 
KIDNEY DISEASES, 


GRAVEL and 


Sy Ivester’s 
Haar lem Oil VEL and all 


WE ARE EXCLUSIVE AGENTS 
for the U. S. and Canada for the importation of 


GENUINE SYLVESTER’S 
HAARLEM OIL 


From Haarlem, Holland 


Look for “‘C. Syivester” 
on the label MG 


M. Coward, Successor to C. Sylvester 
Depot, No. 270 Greenwich Street, = New York 


‘Standard remedy of the 


BLADDER TROUBLE, 
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‘THE PACIFIC PHARMACIST 


A SAFE AND PALAT ABLE LAXATIVE. FOR CHILDREN» 


MRS. 
SOOTHING 


ABSOLUTELY N ON- NARCOTIC 


Does Not Contain Opium, Morphine Nor Any of Their Derivatives 
FORMULA IS PLAINLY STATED ON EVERY BOTTLE 


Meets the of All Fetle State and Food and 
Drug Laws. Can Be Sold Throughout the World . 


Send for Some of Our Sig hi Class Advertising Matter 


ANGLO AMERICAN DRUG co. 


215-217 FULTON STREET YORK 


Answers to questions Freecrined FINGER COTS 
Pharmaceutical State Boards | =| = “The Kind that Laces Up” | 
Price, $1.50 net | | 
JOHN JOS. McVEY, Publisher, Philadelphia | || With no knots to tie, the wearer 
— | fastens it securely himself. 


Have Your Local Views Made Into 


POST CARDS 


Finest American made. 
Platino, Sepia and Hand Colored 
| THE ALBERTYPE CO. Brooklyn, N. Y. 


Sal Hepatica 


$2.00 $4.00 $8.00 Per Doz 


ONE DOZEN 
Gastrogen Tablets ‘LARGE ASSORTED SIZES 


$4 00 9a 00 Per Doz. p 60 c 
rice ents 
| Clinton Cascara Active j 


$2.00 $10.20 Per Doz. | Tisserand Manufacturing Co. 
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R. BE. WHITE 
Address 


solicited. 


THE 


Pacific Pharmacist 


An Independent J ournal Devoted to Progressive Pharmacy 


MAY, 


- Published on the Last Day of the Current Month on behalf | 
of the Pharmacists and in the interests of the Drug Trade. 


F. C. SMITH, Business Manager 
Editorial Staff: 


CLYDE L, EDDY 
J. H. DAWSON 


all communications and make all checks and money orders payable to The |} 
Pacific P Gay 232 Balboa Building, San Francisco, California. oe 
| Communications on questions pertaining to Pharmacy and the Drug Business are 


The name of the writer should Agta 9. gant every article, not necessarily for 
publication, but as a ners of good faith. aay 


1916 


H. B. CAREY i | 


EDITORIAL 


‘THE PHARMACIST AND 
PREPAREDNESS 

The Spirit of Romance seems ever 
to ride upon the distant sail and 
the great restless ocean is to us in 
our youth the very home of adven- 
ture. Each year that youthful desire, 
in young men all over the country, 
lights upon the alluring posters of 
the Naval Recruiting Stations and 
leads to their enlistment in the United 


States Navy as apprentice seamen at 


sixteen dollars per month. 

There follows four long months of 
rigorous training, training of the kind 
that weeds out the weaklings and 
whips raw landsmen into at least the 
semblance of “man-o-war’s men” and 
entitles the ambitious sailor to a 
place upon the decks ofa battleship. 
Ga, om, reveille is sounded in 
the training quarters, and woe betide 
the man who is accustomed to steal- 
ing another forty winks before aris- 
ing—in less than forty winks every 
man is up and dressed, has his ham- 
mock lashed up and in the racks and 
is on the drill hall floor ready for 
his morning shower. Forty-five min- 
utes of swabbing down the decks 
gives added zest to the breakfast 
appetite. | 

At 8 a. m. the drills of the day 
commence—an hour of “setting up” 


exercises; an hour with the “Manual: 


of Arms,” the signaling apparatus, 
field artillery or boat drill, knot tying 
and rope splicing—something new and 


different every day, and each man 
individual 


rated according to his 
ability. | | 

I am for preparedness, and could 
you but see the pitiful fumblings of 
the awkward squad as they struggle 


for the first time with the “Manual 


of Arms” or the way | the average 


landsman handles an oar you too. 


would be for preparedness, If you 
could know the difficulties attached to 
the making of an abrupt turn with a 


piece of field artillery when there are 
forty of you strung out along the 


rope; how the men nearest the gun 
swing the outer ones around like the 
crack of a whip, and your rifle, swung 
over your shoulder by a.strap, bang- 
ing. you in the ribs at every step, 


you too would know that it takes 
time to train a fighting man and that 


a soldier cannot be perfected over 
night. 

I have seen these recruits getting 
in each other’s way in the awkward 
squad and punching one another in 
the back in boat. drills at the Train- 
ing Station, and I have seen these 
same men, two years later, in the 
gun turrets of a battleship, making 
eight hits out of eight shots with a 
ten-inch gun at a target eighteen 
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thousand yards away and the ship | ladder from one deck to another? . 


_ THE PACIFIC PHARMACIST 


making ten knots an hour. The very Could you aid the doctor by giving 


men who could not handle an oar ’ 


in the calm waters of the bay are 
members of the life boat’s crew and 
handle their boat with perfect ease in 
the choppy waters of the open sea. 
Surely one well trained man is, in 
time of war, worth a dozen patriotic, 
willing, awkward, untrained recruits. 


f Do you know that in the Hospital é 


Corps, that branch of the service 
logically open to us in case of war, 


that the man who enlisted to “see 


the world” is not permitted to be 
stationed aboard a ship until he has 
had a full year of training on land? 


A full year—what would that mean 


if men were needed quickly and 
badly? “In a year we will supply 
you with men”—in the meantime we 
are helpless, untrained, unprepared. 

The ruling is that the hospital 
apprentice shall spend six months in 
the .Hospital Apprentice Training 
School where he is instructed in 
Materia Medica, Pharmacy, Toxicol- 


ogy, Elementary Chemistry, Hygiene 


and Sanitation, Anatomy and Phys- 
iology, Clerical Work, Litter Drill 


and so forth, and then he is sent to 
the Naval Hospital for six months of 


bedside training and then, after a 
year of this training, he is ready to 


_ be sént to sea. A year for prepared- 


ness, a year of training before a man 
is fit for service. Would an enemy 
give us a year in which to train our 


forces; would they warn us a year 


ahead that we might prepare for 
them? 

_ There lies before us, as. pharma- 
cists, a straight, clear-cut line of 


duty—the duty of preparedness 


Could you today take charge of a 
dressing station behind the heavy 
armor of the gun deck of a battle- 
ship, with a ten-inch gun roaring out 
death and destruction not a dozen 
feet from you and do your full duty 
tc the torn and bleeding men brought 
to .you for treatment? Could you 


bandage a shattered leg or carry a 


helpless man up the narrow steel 


an anaesthetic, ‘stop the spurting 


blood from a severed artery or give 


an injection of tetanus antitoxin? 


I have seen fourteen men, victims 
of a bursting steam pipe, carried up 


from the firerooms of a battleship to 


the sick bay in less than twenty 
minutes—done so quickly and suc- 
cessfully that scarcely a groan marked 


the episode—and only five trained 


men to do the work and one trained 


ts 


doctor to supervise. Could you today 
take your place on the decks of a 


battleship or in the hospital corps 
of the army, strap a first-aid knap- 


‘sack on your back, click your heels 


together and report yourself ready for 
duty—your duty in the saving of 
lives? If not, you are shirking that 


duty; you are blinding yourself to 


the perils that confront us and refus- 


ing to see the dangers that lie ahead. 


Let us organize for preparedness. 
Let us train ourselves in the things 
that will make us ready for service 


and let us train those with whom we 


work. Let us be the first to shoulder 


the full burden of our duty as phar- 


macists and begin now to prepare 
for that day when the enemy shall 
thunder at our gates, that he may find 
us ready. In an article in this issue 
there is pointed out the way in which 
you may do your share toward the 
preservation of our country as a 
nation—the work you may do to 


defend our homes from the invasion 


of an aggressive foe. I have joined 


the American Red Cross. Will you 


do the same? 


I do not know where you are, what 


your position is, how long you have 


been in business, how much money 
you are making, or anything person- 


_ ally about you. But this I do know: 


I know that: you can make yourself 
stronger mentally, physically and spir- 
itually than you are to-day. I know 
that I am growing. I know that you 


grow.—Character. 
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A Warning From ‘Austria 


The Benefit of the Dearly Bought Experience of the Austrian Red 
Cross Are Freely Given to America. 


Dr. BELa SeKELy.* 


“The American Red Cross has won 
the love and everlasting gratitude of 
the Austrian Red Cross from the very 


beginning of the war. In return I - 


want to send a message to the Amer- 
ican people. It is this: ‘Lose no time 
in so organizing and specializing the 
service of the American Red Cross as 
to enable it effectually to meet the 
strain and disorganization of war.’ 
I know whereof I am speaking. I 
went through all the sorrow, the dis- 
tress, the horror of unpreparedness ; 
for the Austrian Red Cross, in con- 
trast to the German Red Cross, was 
not prepared for war. Nobody in 


_ Austria-Hungary believed that it was 


probable, or even possible. Then all 
of a sudden the conflagration burst 
- upon us and we knew, the Austrian 
Red Cross knew, that we had been 


caught napping. Let not the Amer- 


ican people permit their Red Cross 
to go through the same experience. I 
hope America will have no war. I 
hope this great country will be spared 
the tragedy and misery through which 
the countries of Europe must now 


pass. But I trust, just the same, that 


the American Red Cross and the 
American people will profit from our 
experience and prepare in time of 
peace for the emergencies of war.” 


Count Rudolph Traun, president of 
the Austrian Red Cross and a heredi- 
tary member of the Austrian House 


of Lords, said this to me. Then ne 


continued : 


“When the war broke out the Aus- 
trian Red Cross had no hospitals, only 
a handful of physicians, and hardly 
any professional nurses. Looking 
upon the Red Cross as something 
symbolical of the brotherhood of men 
rather than a practical organization 
to deal with actual war conditions, our 


society had only a small number of 
members, and consequently a limited 
income. 

“All of a sudden I faced a condi- 


tion which none of us dared to think 


likely to confront us in our own day. 
Over night our work assumed propor- 
tions we had never dreamed of. 
Wounded soldiers came crowding 


‘back from the front. The military 
hospitals were filled almost before © 
we knew it, and thousands of other 


wounded men had to be taken care 


of. This duty fell upon our shoulders, © 


and ours alone. So we improvised 
hospitals in cities, using for this pur- 
pose public buildings, school-houses, 
barracks, and private homes. ‘These 
were all, of course, put at our disposal 


free of cost. We furnished them and 


organized the medical staffs. You 
may get an idea of the magnitude of 


our task from the fact that at times 


we had as many as 93,000 beds in 


_ these improvised Red Cross hospitals. 


Scarcity of Nurses. 
“It was, comparatively speaking, 


easy to adapt ordinary buildings for 


hospital purposes ; but how and where 
to get the trained personnel? Of 


course there were many professional 


nurses to be had. But, in view of the 
thousands of wounded whose condi- 
tion required immediate and careful 
attention, their number was appall- 
ingly inadequate. We organized spe- 
cial courses for nurses, and women 
and girls of all classes voluntarily 
rushed to equip themselves for their 
task of mercy. Meanwhile we did the 
best we could, but it was not the best 
that should have been done. Lack of 


preparation and foresight took its aw-- 
ful toll in suffering, infection, and 


* Dr. Sekeley is a correspondent of The New 
York Sun, to which paper we are indebted for 
this article. —Editor. 
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preventable death. It is better not to 
think of those early days of trial, ex- 
cept to draw the lesson therefrom. — 


“Thanks to the splendid response ~ 


which the nation gave—especially the 
women — conditions gradually im- 
proved. After a while we managed 
to supply voluntary nurses for all 
our hospitals and homes for the con- 
valescent. With the single exception 
of the sanitary personnel placed at 
our disposal by the army, we have 
availed ourselves almost exclusively 
of the services of women, in order to 
make up for the shortage in profes- 
sional nurses. They gave so good an 
account of themselves and proved so 
reliable in any emergency, so de- 
pendable in spite of the hardships 
they underwent, that in one of our 
large hospitals, accommodating 1,600 


dangerously wounded soldiers, there 


is not a person in attendance who was 
a professional nurse at the outbreak 


of the war. 


“No one in the service of the Aus- 
trian Red Cross hospital receives any 
pay. The gentlemen in charge of 


administrative duties, as well as civil- 


ian physicians and nurses, work vol- 
untarily and gratuitously. The only 
exceptions are the medical officers of 
the army, who naturally draw their 
regular pay whether serving in the 
field or in our hospitals. 

“But let me tell you, as briefly as 
possible, of other things than hos- 


pital work. In the midst of the war 


our task has grown and expanded. 
To begin with, there is a Red Cross 
delegate with each of our army corps. 
It is his duty to observe, to: suggest 


improvements, and give us new ideas. — 


In the first months of the war we 
organized mobile material depots as,a 
result of the recommendations of our 
delegates. 
“Before speaking of these mobile 
material depots [ want to mention 
that when war broke out I at once, 
on my own responsibility, gave or- 
ders to buy tremendous quantities of 


-medical.and sanitary supplies. In a 


few weeks our depots, which occupy 


six large buildings, were stocked to 


the ceilings. People shook their heads 
and thought me reckless. They said 
that the war never could last long 


enough to need $1,500,000 worth of 


sanitary supplies. That this provision 


was justified has been shown by the 


necessity which has arisen since then 
to replenish these stores in order to 
meet the awful demand for these 
means of relieving suffering, while 
some of the things which we had 
purchased abundantly are now price- 
less and cannot be replaced, as they 
cannot be procured anywhere in Eu- 
rope for any amount of money. 

“Thanks to this forutnate purchase, 


we have been able to organize effec- 


tively and to supply fully our mobile 
material depots; and whenever the 
field or base hospitals and base depots 
of the army medical service are out of 
any kind of supplies their need is 
immediately met by these mobile de- 
pots. On my last trip to the front 


I counted in one of these mobile de- 


pots 300 different kinds of articles, 
costly and rare medicaments, dress- 
ings, fresh linen, refreshing drinks; 
also simple things like canes, slippers, | 
and playing cards and other games, 
which give so much joy to the sol- 
diers in the hospitals. ‘These mobile 


depots ‘also keep on replenishing the 


fixed material depots which we have 
established at important railroad cen- 
ters near the front. From these fixed 
depots passing hospital trains and 
trains conveying the sick and wound- 
ed, which are often improvised, are 
supplied with dressings, medicaments, 
and other necessities. 

“Two Red Cross physicians have 
also designed special sanitary motor- 
truck outfits, which consist of three 
trucks, each one containing a care- 
fully selected assortment of sanitary 
material. These have been wonder- 
fully designed. There is a place for 
everything and everything always in 
its place. The inside reminds’ one of 
a wardrobe trunk, or, better still, of 
a condensed hospital stock room, 
which they virtually are. No essen- 
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tial is omitted, although the require- 
ments of compactness, lightness, and 
accessibility taxed to the utmost the 
ingenuity of the inventors, who had to 
leave out a good deal of the usual 
hospital equipment. ‘These sanitary 
motor-truck outfits have proved so 
successful that the German Red Cross 
soon ordered similar ones constructed 
for its use. Needless to add, they are 
standardized to the last detail. — 
Trains Made Into Hospitals. 
“These sanitary truck outfits are 


stationed at the terminals of the rail- 


road nearest to the battle front. With 
the contents of one of these three 
truck outfits a common freight train 
of 50 box-cars can in a short time be 
transformed into a well appointed 
hospital train. Besides medical and 
surgical apparatus, they contain cots, 
stretchers, covers, pillows, crutches, 
etc. When a freight train has thus 


been transformed into a provisional 


hospital train, the three-truck outfit 
is loaded on it at its rear, and as 
soon as the train is filled with sick 
and wounded it is rushed back to the 
nearest connections with an available 
regular hospital train. When this is 
done the motor trucks are separated 
from the train, their contents re- 
packed ship-shape, so that the outfit 
can immediately be sent back to the 
terminal near the front, while the 
now empty box-cars can be loaded 
with ammunition or food or used 
otherwise independently; and the proc- 
ess is repeated over and over. | 
“While visiting last summer at the 
Galician front I saw our poor sol- 


diers, who had been marching for 


hours in the scorching heat, just dy- 
ing for a cooling drink or else for a 
cup of coffee. Forced marches do 
not permit of much rest or catering 
to the needs of the troops. They 
simply have to get to a certain place 
as quickly as possible. There is not 
even time to look out for the sick. 
Seeing how much human suffering 
resulted from this, I organized mobile 
refreshment. stations, which, provided 
with portable kitchens and accessor- 


suspense of their relatives. 


ies, were placed at street crossings 


and other ‘points along the route of 
Our presence 


the marching army. 
there was the occasion for a few 
minutes of blessed rest, during which 


the weary marchers were refreshed. 


“A similar service was organized 


covering all the important railroad 


stations throughout the Dual Monar- 


chy. Trains carrying soldiers to the | 
front or bringing back wounded men 
stop at these stations and the men 
are served with soup, sandwiches, 
buttered bread, chocolate, cigarettes, 
and so on. 


Young ladies belonging 
to the best famihes in the monarchy 
show pluck and devotion in keeping 
up this service, both day and night. 

“In addition to the sanitary or- 
ganization and to the refreshment ser- 
vice I have been describing, we have 


organized several other departments, 


which are doing excellent work. 
Among them is the news departnient, 


which searches out intelligence of 


prisoners and informs their families. 


This department has also the privilege 


of making inquiries. by |. telegraph 


about soldiers at the front who have 


given no sign of life for a long period 
of time, in order to allay the anxious 


Another 
department takes charge of corre- 


spondence between the prisoners and 


their families, and, with the assist- 
ance of the Swiss Red Cross, man- 


ages to send money orders to prison- — 
ers of war. a 
“Thus we have reached a point 


where the admirable work of our 
volunteers and the efficiency of our 
organization have effaced the last 
trace of the nightmare of our early 
days, when we knew men were dying 


for lack of an adequate national or- 


ganization, and were compelled -to 
build up our organization while at 
the same time raising the funds to do 
so. , 

“When the war is over the work of 
reorganizing our Red Cross will be- 
gin. The new will have to start or- 
ganizing for the future and applying 
the lessons of the war. I have decided 
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to devote my entire life to this work. 


The idea I have in mind is to form 
skeleton organizations with trained 


serves which can at a moment’s notice 
be taken from their civilian occupa- 
tions. 

“The first thing to do will be to 
keep together our experienced per- 
sonnel, men and women. It would 
not do, however, to keep them idle; so 
the most sensible thing for the Red 
Cross to do will be to found a number 
of hospitals for general medical and 


surgical service. These hospitals will 
be in the centers for our peace-foot- 


ing skeleton organizations. 

“Then we will have to increase our 
membership to a large extent. Dur- 
ing the war we have quadrupled the 
number of our members, but that is 
not enough. Not counting the expen- 


ditures of our new war branches 


throughout the country, the Vienna 
Central Committee of the Austrian 
Red Cross has spent so far about fif- 


teen million kronen ($3,000,000). This 
money came in during the last 18 


months in the form of donations, 
much of it from the United States, 
which I hereby gratefully acknowl- 
edge. We also received quantities of 


sanitary material from America; and, 
considering that some of the articles 


can be gotten only with difficulty in 
Europe, or not at all, the American 
gifts were certainly a precious boon 
to our suffering soldiers. 

“We have organized also a medical 
department which is going to make 
recommendations for the future, based 
on the lessons of the present war. We 
intend also to keep our central depot 


in Vienna fully stocked with supplies : 


of all kinds, so as not to be placed in 
the distressing situation in which we 
found ourselves at the outbreak of the 
war. In short, we are going to organ- 
ize, get members, and make our Red 
Cross efficient in time of peace. This is 
what the American people should do 
on their part.” 


If you would do 7 ur duty toward prepared- 
ness write the merican Red Cross, 


Stockton Street, San Francisco, Cal., and learn 


how you may contribute and how you may 
actually join their organization.—Editor. 


RETAIL DRUG PRICES. 


The following list shows what some 


of the larger stores in San Francisco 
are getting for their drug staples. 


1 oz. 10c.; 3 for 25c. 
Carbolic Sol.....1 oz. 10c:; 3 for 25c. 
Epsom 10c. lb. 
Tr. Green Soap. .2 oz. 10c. ; 6 for 25c. 
Oxalic Acid..... a 1 oz. 10c. 


Glycerine and Rose Water, 1 oz. 10c.; 


DO YOU KNOW THAT 


Sags in roof gutters may act as 


mosquito breeding places? 
America’s most valuable crop is ba- 
bies? 
The public cigar cutter is a — 
thenace? 


The United Stites Public Health Ser- 


vice maintains a loan library of stere- 


opticon slides? 


‘The typhoid rate measures accurately 


community intelligence? 
Whooping-cough annually kills over 


10,000 Americans? 
Bad housing produces bad health? 


Rocky Mountain spotted fever is 


spread by a wood-tick? 
There is no Federal institution in the 
continental United States for the re- 


ception and care of lepers? 


- Plague is a disease of rodents? 

Malaria is spread by a special” mos- 
quito ? 

House screening is a good disease 
preventive? 

Fingers, flies and food ies typhoid 
fever? 

Pellagra may be prevented. or cured 
by proper diet? 

The United States Public Health ties 


vice believes that the common towel 


spreads trachoma, a disease of the 
eyes? 

Children from sanitary homes advance 
more rapidly in school than those from 
dirty premises ’—United States 
Health Service. 
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Show Cards and Your Cash Register 


‘PACIFIC PHARMACIST 


Biiw’ Show Cards That Sell Merchandise Can Be Made in Your 
Own Store in Spare Moments—at Small Expense. 


By Crype L. Eppy. 


By actual count, and without the aid 
of any argument on the part of the 
salesforce, I one time saw a show card, 
16 inches wide by 22 inches long, sell 
exactly 369 thirty-five-cent tooth brushes 
in seven working days. This was in 
a chain store; there were plenty of 


- customers and the brush was a good | 


one but thirty-five cents was the regu- 


lar price and the sales were made on — 
the cleverly presented arguments of the — 


show card alone, the salesmen being in- 
structed to “stand back” on that item 
and let the card do all the talking. 


‘In a+ small store a window display 


with a good snappy card, 20 inches wide 
by 30 inches long, sold 54 bars of 


twenty-five-cent soap in one week—cre- 4 


ated that many sales—added exactly 


$13.50 of extra business to the cash re- 


ceipts and yet—there are those who say 


that displays and show cards are not~ 


profitable. 


A show card accomplishes three 


things: first, it attracts attention and in 


a nice polite manner introduces the 


merchandise ; second, because of its per- — 


suasive arguments it creates a desire for 
the items displayed; third, because of 
its compelling wording—it stirs the 
reader to action—it creates a sale. Talk 

about Black Magic—this is the Magic 
of Modern Business: to create a sale 


out of nothing—to show an item—intro- 


duce it—create a desire for it and SELL 
it—that is the aim in life of a good 


salesman and likewise of a good show 


card. 

No window display is complete with- 
out an attractive card. Down in the 
chain store headquarters, 
specialize on merchandising methods, 
they know how to build a display 
around a card in such a manner that it 
sells the goods like wildfire. These cor- 


where they 


porations cheerfully pay a sign writer 


$125.00 per month just to make cards 
for two or three of their stores; 
know it pays. 


they 


In the chain store the are 


instructed to create additional business 


made with- Stencil Machine. 


Cards 
Ranging in Size from 5x7 up ‘to 


Show 
20x30 or 20x40 


by persistent sales talk but this is not 
good policy in a small store. Your cus- 
tomers do not expect it and too much 
of it will drive them away. Your best — 
weapon in this case is a neat display 
of seasonable merchandise in a promi- 
nent place on your counter. This dis- 
play holds its wares up before your 
customers and the card at the top says, 


politely but nevertheless. insistently, “I 


have here a box of stationery, forty- 
eight sheets of paper and forty-eight 
envelopes, the quality of the paper is 


elegant as you can see, and the special 


> 


price to-day is 39c,”’ and the miracle is 
done. Out of thin air, an open mind, 
an observing eye and a neat display of 
merchandise a sale has been created 
and no possible chance for the most 
sensitive customer to take offence. Such 
show cards and such displays bring in 


\ 
‘more money than some salesmen and 
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they work hours a day 
without pay. 

It is a rule in 1 most bitin stores that 
no counter display shall be put up until 
a suitable card has been made and is 
ready to go on the display. A display 
without a show card is no display at 
all but merely a pile of merchandise 
left lying on the counter. 


‘The Cost of Show Cards. 


The trouble has always been that 
show cards have cost too much—the 


price of the cards being so high that 
unless the display sold a great deal 


of merchandise it was not a profita- 
‘The average window 
card, 20 inches wide and 30 inches 


ble investment. 


long, costs you from 85c to $1 29 and 


the cards 5 inches by 7 inches cost’ 
about $1.25 per dozen, and in addi- 


_ tion to this good cards are frequently 
not to be obtained at any price. There 


are just two ways to avoid getting 
prohibitive bills from the sign writer; — 
oné is to have. no signs made and 


the other: ‘Way' is to get a sign stencil 
machine for about $30.00 and make 
them yourself. 
in business and successfully compete 
with the chain store or with the fel- 
low up the street you will not con- 
sider the possibility of having no 
signs at all so there is but one course 
open to you: make them yourself. 
The card that formerly cost me $1.25 
now costs llc and twenty minutes of 
my time, and I get what I want ex- 
actly when I want it. The stencil 
machine pays for itself in less than a 
month. 
Making a Show Card. 


Your show cards, for either win- 


dow or inside displays, should be on* 


a medium weight mat board and pre- 
ferably on some color other than 
white—buff is good or tan or very 
light brown. Your stationer will sup- 
ply you with a book of sample sheets. 
A sheet of this mat board, 30 inches 
wide by 40'inches long, will cost you 
about 18c and makes two cards, 20 


inches wide by 30 inches long, which 


dow. 


more than twenty words. 
put on the card appears crowded and 


If you hope to stay 
be aimed it. 


PHARMACIST 


is large enough for the average win- 
If you have the cards cut and 
trimmed by your wholesale stationer 

they will cost you about 10c each. — 
For inside displays cards 5. inches 
wide and 7 inches long are best, and 
a 30 by 40 card cut into strips 5 by 
3C costs you about 20c per sheet and 
makes thirty-two 5 by 7 cards. You 


can easily cut the cards from these 


strips with a sharp knife and a ruler. 
No window show card should carry 


dificult to read and the average 

shopper will not make the effort neces- _ 
sary to read it. The card in the illus-. 

tration reading, “Jergens Floating 
Bath Soap—27 ounces of’ pure do- 
mestic Castile—it floats—25c a bar,” 
was fourteen words and gives its brief, 
snappy sales talk in a compelling man- 
ner; more words would be superflu- 


‘ous. One show card, 40 by 40 in size, - 


with just the price “17c per box,” 
sold several gross of box paper in one — 
drug store. A brief, concise, compre- 
hensive sales argument, without any 
diverting suggestions, is the ideal to 
if possible make your 
window card a feature; make it so 
attractive, unusual or artistic that 
the very card is attractive enough to 
stop the passers-by—it is but.one step 
from reading a card to selling the 
merchandise advertised on that card. 
Cut pictures from magazine covers 
and put them on your card; cut out 
the letters, paste red crepe paper 
behind the cut-outs, put a light 
behind that and the wording. will 
stand out clearly at night. Spend 
more time on your window cards. 
They make money for you. 


A 5 by 7 card is large enough for 
the average interior display and 
should carry about 16 words and the 
price. Do not display any item with- 
out showing the price; showing goods 
without a price tag is like a sales- 
man trying to sell goods and refusing 
to divulge the price. The card should | 
name the merchandise; give one car- 


If more are | 
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dinal selling sila and, in bold type, 


the price. “Whisk Brooms. Long. 


straight straws, make the dirt fly. 


That Sell. 


Make it a rule in your store to 


have at least twenty neat, clean, 
seasonable displays working all the 
time and on every one of these dis- 
plays a 5 by 7 card fly-speckless, 
clean and new, giving the name of 
the item displayed; the main selling 
point and the price. You will then 


have working for you twenty live, 


energetic, loyal salesmen specializing 


in one thing and working for you 


every minute the store is_ open. 
Remember that a display without a 
card is no display at all and that 


seasonable items well displayed are 
half sold. | 

In the larger, stores in cities where 
there is a great deal of street traffic 
a window can stay in for two weeks 
and still be new to the passers-by 


but in a smaller town your cus-— 
tomers have all seen your window in 
a week and if you would avoid repe- . 


tition to your audience change your 
window weekly. | 


The proper display of merchandise , 
is one of our principal weapons in 
competing with “big business” and 


is surely one unfailing way to keep 


the cash register. busy. We cannot 


afford to neglect this end of the 


business; we must do all that is in 
our power to become “good mer- 
chandisers.” It adds to our. income. 


ire Retarding Solution 


By R. A. Kuever, Iowa ‘City, 


liquid preparation which will 


inflammable materials absolute- 
ly fireproof has recently been perfect- 
ed in the pharmaceutical laboratories 
of the State University of Iowa. 


The liquid is a higher developmént — 
of that which was discovered in Aug- 


ust of 1915 by Arthur Arent, a phar- 
macist at Badger, Iowa. Mr. Arent 
announced, after seventeen months 
of experimentation, that he had suc- 
ceeded in making a chemical solution 
which would make wood, cloth and 
other materials impervious to flames. 
At. that time he received offers in 
large figures for the secret of his dis- 
covery, provided he could prove its 
value by practical tests. Mr. Arent is, 


however, a very careful investigator 


and was anxious that his preparation 


should be sound from ‘a scientific as © 


well as a practical standpoint. 


He came to the University College 


of Pharmacy, in which institution he 


was a former student, and enlisted 


the services of faculty men to aid him 


in the technical perfection | of his 
preparation. After considerable time 
had elapsed and many chemical and 
practical experiments had been con- 


ducted, some minor changes were | 


found necessary in order to assure 


the permanency of. the Arent solu- 
tion. 


with the new preparation and the 
liquid dried, an insoluble mineral res- 
idue is precipitated in the cells of the 
fibre, making combustion impossible. 


_The-drying may be spontaneous, or, 


in the case of wood, dried in a kiln. 

By careful tests it was ascertained 
that a block of wood one-half inch 
thick, which had been saturated with 


the Arent solution and dried, success- 


fully resisted the flame of a Bunsen 
burner for one hour, whereas a similar 
block of untreated wood was reduced 
to ash in exactly nine. minutes. Ma- 
terials such as tent canvas, curtains, 


rugs, or paper and cotton, treated — 


with the solution will be somewhat 


When wood or cloth is saturated © 
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charred but cannot carry combustion. 
It is impossible to make such sub- 
stances burst into flame. An inter- 


esting test shows that ether or al- 


cohol will burn off materials without 
destroying the fibre. Treated canvas 


immersed in water for seven days and 


dried spontaneously, very rey 


refused to burn. 


Weathering agents, such as cli- 


matic conditions, rainfall, and run- 


ning water, seem not to affect the 


residue in slightest degree. 
Moreover, it acts as a protection for 
the materials treated, insuring a long- 
er period of usefulness. This is a 
very important factor from an econ- 
omic point of view. | ae 


The possibilities of the discovery 


are so far reaching that the origin- 


ators have not attempted to measure 
them. The solution can be produced 


at a nominal price which will make 
‘its use practical in hundreds of ways. 


Pine shingles, saturated, will be as 
safe as slate. Railroad ties, telephone 
poles, lumber for ships and bridges 


can be made absolutely fireproof. Cur- 


tains, wallpaper, carpets and other 
household materials can be made as 
non-combustible as they are now com- 
bustible. Everything in the house 
can be fireproofed so that danger 


from fire is impossible. 


The chemistry of this new solu-— 
tion cannot be revealed at this time. 
The inventor has made application in 
the Patent Office in Washington and 
the patent, now pending, will doubt- 
less be granted in the near future. 
Mr. Arent has sold his business and 
expects to devote his entire time to — 
the development of his notable dis- 
covery. 


MODIFY DECISION ON | 
GUARANTY LEGEND 


Time Limit Extended for Use of Food 
and Drug Labels With Guaranty 
Legend and Serial Number. 

Labels of food and drug products 
containing the guaranty legend and 
serial number issued under the Food 
and Drugs Act, which were printed 
prior to May 5, 1914, may be used 
until May 1, 1918, according to Food 
Inspection Decision 167 just issued. 
This decision, which is signed by the 
Acting Secretary of the Treasury, the 
Secretary of Agriculture, and the 


Acting Secretary of Commerce, was 


issued after the U. S. Department of 


Agriculture had held a hearing on the 


subject and made an investigation of 


the number of labels bearing the 
guaranty legend and serial number 
which remains unused in the hands 
of the various branches of the food 
and drug industries. It was found - 


that manufacturers and dealers in 


food and drug products generally 
have removed the guaranty legend 


‘and the serial number from labels | 


printed since the adoption of the 
amendment to the regulations for 
the enforcement of the act on May 5, 
1914, prohibiting their future use, but 
that some manufacturers have on 
hand large numbers of labels, costing 
thousands of dollars, printed in good 
faith under previous regulations 
authorizing the use of the guaranty 


legend and the serial number, which 


they have not been able to use in 
the time allowed by existing regula- 
tions. 


Not a Practical People. . 


“You know,” said the student sen- 
tentiously, “the Romans had a strong 
sense of the beautiful.” 


“Yes,” agreed Mr. McGudley, “but 
then they wasn’t very practical. Them 
Roman candles is very pretty to look 
at, but it’s tarnation hard to read by 
’em.’—Ladies Home Journal. 


‘ 
> = 
Bh 
48) 
B 
Baa 
gat 
4 iv? 
i 
a 4 ai 
if f | 
4 
tal 
4, 
ale 
: 
rf 
; 
4 
| 
¢ 
q 
| 
ah 
i | 
3 At 
i 
a 
a 
5 
4 
" 


THE PACIFIC 


Hail to the Southland 


Bie: State Pharmaceutical Will Hold Its 
roth Annual Session at the Fair City of Los Angeles 
14th, I sth and 16th. 


Anyone who has ever been the 


guest of the druggists of this fair 
city will readily understand the good 
times in store for him;. an oppor- 
tunity to mix business with pleasure. 
Get out and attend this meeting. 
This will be one of the most 


important meetings of the State Asso- 
ciation. Your presence is very essen- 


tial. If you have your business 


‘interest at heart, you, in fact every 


druggist, should be at this session. 

“The Stevens-Ayers Bill,” ‘The 
Pharmacy Law,” “Shall the Associa- 
tion have something to say as to 


who shall be appointed on the Board 


of Pharmacy?’ Come, and let us 


hear what you have to say on these 


and many other important questions 
that are likely to come up at this 
meeting. 

The talks on “Salesmanship,” on 
“Window Display,” on “Advertising”’ 
will be very interesting. Shall we 
make our own chemicals and drugs 
that are used in this country? You 
cannot answer this at home; in the 
session is where we can attend to 
this. 
Entertainment? Well, I guess yes! 
The chairman of the Entertainment 
_Committee has a big surprise in store 


for every druggist. If you miss it, 


it will surely be your loss. Something 
doing all the time for yourself and 
for the ladies. | “ise 

Have you ever looked upon your 
membership in the Association as 
you would look upon fire and _ life 
insurance? Why, it is just as essen- 
tial to you as any insurance. It is 
the best insurance you can buy. Just 


think of the price, $2.50, for a mem- | 


bership, and it will save you more 


than fifty dollars every year. What 


would your biisitiess be if it were not 
for the Association? Not much. 
~ Don’t forget the date, time and 


place. If you miss it, you will be 


sorry. Make your reservations for 


the Hotel Clark at once. Write Prof. 


A. R. Maas, 326 South San Pedro 


street, Los Angeles, right now for 


your room. It is a busy time in Los 
Angeles. You know it is near the 
Knight Templar week and rooms will 
be scarce. 


San Diego i is only a 
away. You can also visit the fair. 


There is some talk of an excursion, 


after the meeting, to the fair. Don’t | 
miss this either. 
The smoker of the Traveling Men’ Ss 


Auxiliary. Gee! what a time you will 
have in Los Angeles if you get out 
to this meeting. This smoker will be 
worth the price alone. Just think of 


the automobile ride to the beautiful 


Hotel Beverly in the foothills near 


the ocean. This is where the Ladies’ 
Auxiliary will do themselves proud 


at a luncheon. Some Ladies’ Auxil- 


jary in this Southland, and some 
- bunch of live druggists, too. 
Dinner, dance—I guess yes. It 


will be a corker—up to date in every 
way. At the Sierra Madre Club. 
Will you miss it? I should think 
not. | 


PROSPECTIVE PROGRAMME OF 


ENTERTAINMENT. 


Associa- 
tion 1916 Convention, Los | 
Angeles, Cal. 


Wednesday, June 14th: 
Reception of incoming delegation. 
8:00 P. M.—Dinner-dance_ at Sierra 

Madre Club. 
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charred but cannot carry combustion. 
It is impossible to make such sub- 
stances burst into flame. An inter- 
esting test shows that ether or l- 
cohol will burn off materials without 
destroying the fibre. Treated canvas 


immersed in water for seven days and 


dried spontaneously, very 


refused to burn. 


Weathering agents, such as cli- 
matic conditions, rainfall, and run- 


ning water, seem not to affect the 


residue slightest degree. 


Moreover, it acts as a protection for 


the materials treated, insuring a long- 
er period of usefulness. This is a 
very important factor from an econ- 
omic point of view. 


The possibilities of the vary 


are so far reaching that the origin- 


ators have not attempted to measure 
them. The solution can be produced 


tains, 


at a nominal price which will make 
‘its use practical in hundreds of ways. 


Pine shingles, saturated, will be as 
safe as slate. Railroad ties, telephone 
poles, lumber for ships and bridges — 
can be made absolutely fireproof. Cur- 
wallpaper, carpets and other 
household materials can be made as 
non-combustible as they are now com- 
bustible. Everything in the house 
can be fireproofed so that danger 
from fire is impossible. | | 
‘The chemistry of this new solu-— 
tion cannot be revealed at this time. 
The inventor has made application in 
the Patent Office in Washington and 
the patent, now pending, will doubt- 
less be granted in the near future. 
Mr. Arent has sold his business and 
expects to devote his entire time to — 


the development of his notable dis- 


covery. 


MODIFY DECISION ON 
GUARANTY LEGEND 


Time Limit Extended for Use of Food 


and Drug Labels With Guaranty 
Legend and Serial Number. 
Labels of food and drug products 
containing the guaranty legend and 
serial number issued under the Food 
and Drugs Act, which were printed 
prior to May 5, 1914, may be used 
until May 1, 1918, according to Food 
Inspection Decision 167 just issued. 


This decision, which is signed by the 


Acting Secretary of the Treasury, the 
Secretary of Agriculture, and the 
Acting Secretary of Commerce, was 
issued after the US Department of 


Agriculture had held a hearing on the 


subject and made an investigation of 


the number of labels bearing the 
guaranty legend and serial number 
which remains unused in the hands 
of the various branches of the food 
and drug industries. It was found 


that and dealers” in 
food and drug products generally 


have removed the guaranty legend 
and the serial number from labels 


printed since the adoption of the 
amendment to the regulations for 
the enforcement of the act on May 5, 
1914, prohibiting their future use, but 
that some manufacturers have on 
hand large numbers of labels, costing 
thousands of dollars, printed in good 
faith under previous’ regulations 
authorizing the use of the guaranty 


legend and the serial number, which 


they have not been able to use in 
the time allowed by existing regula- 
tions. 


Not a Practical People. . 


“You know,” said the student sen- 
tentiously, ° ‘the Romans had a strong 
sense of the beautiful.” | 


“Yes,” agreed Mr. McGudley, “but 
then they wasn’t very practical. Them 
Roman candles is very pretty to look 
at, hut it’s tarnation hard to read by 


’em.’—Ladies Home Journal. | 
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State Pharmaceutical Will Hold Its 
_ roth Annual Session at the Fair City of Los near 
14th, I and 16th. 


Anyone ‘who has ever the 


guest of the druggists of this fair 
city will readily understand the good 
times in store for him;. an oppor- 
tunity to mix business with pleasure. 
Get out and attend this meeting. | 

This will be one of the most 


important meetings of the State Asso- 
ciation. Your presence is very essen- 


tial. kf you have your business 
interest at heart, you, in fact every 
druggist, should be at this session. - 

“The Stevens-Ayers Bill,’ “The 
Pharmacy Law,” “Shall the Associa- 
tion have something to say as to 


who shall be appointed on the Board 


of Pharmacy?” Come, and let us 
hear what you have to say on these 
and many other important questions 
that are likely to come up at this 
meeting. 

The talks on “Salesmanship,” on 
“Window Display,” on “Advertising” 
will be very interesting. Shall we 
make our own chemicals and drugs 
that are used in this country? You 
cannot answer this at home; in the 
session is where we can attend to 
this. 
Entertainment? Well, I guess yes! 
The chairman of the Entertainment 
Committee has a big surprise in store 


for every druggist. If you miss it, 


it will surely be your loss. Something 
doing all the time for yourself and 
for the ladies. 

Have you ever looked upon your 
membership in the Association as 
you would look upon fire and life 
insurance? Why, it is just as essen- 
tial to you as any insurance. It is 
the best insurance you can buy. Just 


think of the price, $2.50, for a mem- | 


bership, and it will save you more 


than fifty dollars every year. What | 


would your buusitiess be if it were not 
for the Association? Not much. 


Don’t forget the date, time and 
place. If you miss it, you will be 
sorry. Make your reservations for 


the Hotel Clark at once. Write Prof. 


A. R. Maas, 326 South San Pedro 
‘street, Los Angeles, right now for 


your room. It is a busy time in Los 


Angeles. You know it is near the 


Knight Templar week and rooms will 
be scarce. | 


San Diego is only. a shoct 


away. You can also visit the fair. 
There is some talk of an excursion, 
after the meeting, to the fair. Don’ t 

‘miss this either. _ 
_ The smoker of the Traveling Men’s S$ 


Auxiliary Gee! what a time you will 
have in Los Angeles if you get out 
to this meeting. This smoker will be 


worth the price alone. Just think of 
the automobile ride to the beautiful 


Hotel Beverly in the foothills near 
the ocean. This is where the Ladies’ 


Auxiliary will do themselves proud 


at a luncheon. Some Ladies’ Auxil- 


jary in this Southland, and some 


bunch of live druggists, too. 


Dinner, dance—I guess yes. It 


will be a corker—up to date in every 
way. At the Sierra Madre Club. 
Will you miss it? I should think 
not. | 


PROSPECTIVE PROGRAMME OF | 


ENTERTAINMENT. 


Associa- 
tion 1916 Convention, Los 
Angeles, Cal. 


June 14th: 
Reception of 1 incoming delegation. 
8:00 P. M.—Dinner-dance at Sierra 
Madre Club." 


2 


“4 = 


=* 


on”. 


— « 


= 


‘ 
ad 7 
3 
4 
‘ 
4 
‘a 
a 
‘ 
- 
| 
a 


PHARMACEUTICAL ON VEN- 


THE PACIFIC PHARMACIST 


Thursday, June 15th: | 

12:00 M—Meet at Clark Hotel to 
take automobiles for Luncheon at Ho-’ 
tel Beverly. 


P. M.—Meeting of 
Auxiliary and election of officers. 


8:00 P. M.—Reception by Mrs. 
Fletcher Howard at Zelda. 


Friday, June 16th: 
Assemble at Pacific Electric Station - 


or at the Hotel Clark for Balloon 
Route trip 9 A. M,, returning 5 P. M. 


8:00 P. M.—Ladies’ Card Party at 


Christophers. 


P. M.—Smoker given by Trav- 
eling Men’s Auxiliary. 


Saturday evening, June 17th, is the 
Electric Parade. | 


ION PARTY TO LOS ANGELES" 


“At a ‘meeting of | the Ailied | Drug 


Interests held in Francisco on, 


April. 19,. it. was decided to. arrange 
for a party to go to Los Angeles by 
steamer, to attend. the.Tenth Annual 


Convention of the California Pharma-. 


ceutical Association. | The .. Pacific 
Navigation Co.’s line (steamer Har- 
vard or. Yale) was selected,. and. the 
following committee to ar- 
range. for the. trip: | 

C. B. Whilden, G. 
Baudoin, Oscar McCracken, Mrs. Fay- 
ette H. Philip, E. A. Baer, ‘J. J. Free- 


man, Miss Pauline Nast, W. H. Nel- 


Son. 


The ‘Association convenes in Los | 


Angeles on Wednesday, June 14th, 
and the party will leave San Fran- 


cisco on the steamer at 4. F. M. on 
Monday, June 12th, arriving in Los 


Angeles about noon on ‘Tuesday. 
Friends. from any part of the State can 
join this-party: in. San Francisco. 


The Rates. 


Steamer Tickets—For. a party of 50 
to 99, $12.70 for the round-trip. For 
a party of 100 or over, ae for the 
round trip. 


 tauqua, 


Tickets good to return at any time 


within. thirty days. 


Staterooms—For an inside room, 


- $1.00 for each person. For an out- 
side or deck room, $1.50 for each per- 


son. 
Meals—A la carte. 


In order to secure the above party 


steamer rates, it is necessary for the 
committee to know as promptly as _ 
possible (so that reservations can be 
made) the number that will go with 
the party, therefore those contem- 


plating making the trip will please 
notify the chairman of the committee 
at once. 


Hotel. 
The Hotel Clark, on Hill street 


between Fourth and Fifth, has been 
selected as the headquarters for the 
‘convention, and the following are the 


Rates. For 
| 


Room with shower bath.$1.50 $2.50 
Room with bath....... 2.00 3.00 


and on up to $5.00 for one and $7. 00 
for two. Rooms en suite may be ar- 
ranged for if desired. | * 
For these, reservations may be 
made through Mr. A. M. Haas, Lo- 
cal Secretary, No. 326 . San Pedro 
Street, Los Angeles. | 
- Relative to the steamer trip. Kind- 
ly giye this your immediate atten- 
tion, and notify C. B. Whilden, No. 
467 Kearny Street, San Francisco, 
Cal. 


Not That Kind. 

The business agent for a Chautauqua 
went to a prosperous town to see 
some of the natives with regard to 
booking a performance and _ finally 
landed in the office of Jones. © 

“Yes, I am Mr. Jones,” said the oc- 
cupant. “What can I do for your” _— 

“I called to see you about a Chau- 
” returned the visitor. 
“Nothing doing,” curtly answered 
Jones. “My wife and I have already 
decided on a car of another make.” — 


Ladies Home Journal. 
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‘om Straw and Whisk Brooms 


ie to Better Selling of a Profitable Sundry Ttem. 


By LANGSTON. 


Whisk brooms are not sold as exten- 
sively as they were at one time, but 
they are a profitable sundry item, never 


out. of season, and perhaps a better un- 
derstanding of them will aid us in the 


making of more sales. 
The straw used in the manu facture 
of brooms is obtained from the plant, 


Sorgum Vulgare, a member of the 


Grass family. It differs from Kaffir 
Corn, Jerusalem Corn, and other mem- 
bers of the same botanical family only 
in that it has panicles or seed heads 


much longer, stronger and | 


straighter branches or straws. The seed 
head occurs on the ends of the long 


branches known to us as straws. | 

Compared with other crops grown in | 
the United States the yield of broom | 
corn is very small and the market price | 
is accordingly high. There have been | 
years since 1880 when a good grade of | 
broom straw. was worth $175.00 per } 
ton, and also there have been years | 
when everybody raised straw and the § 
price naturally, dropped to as little as | 
. $40.00 or $50.00 per ton. The average © 


price is about $80.00 per ton. 
Broom corn is easily grown as it is 
a hardy plant requiring little attention 


and maturing in about three months. 


The principal factor in the production 


of a good straw is the selection of 


good seed stock, and the government 


has done so much work in this line * 


that it is now possible for a grower 


to secure practically any grave of 


straw he requires. 
There are two distinct kinds or va- 
rieties of broom straw, the Standard 


the Dwarf. The plant of the so- 


called Standard. variety grows to a 
height of twelve to fifteen feet and the 
brush or straw. is 18 to 28 inches long. 
The straw is strong, and elastic and is 


used in the manufacture of house and a 


stable brooms. | 
The Dwart variety grows ‘from four 


to six feet in height and the brush is — 


10 to 18 inches in length. The plant 


_has’more foliage than the Standard va- 
riety and the straw, being shorter, is 


not as good for large brooms, as it is 
less strong, less elastic and the straw 


has a tendency to break off near the | 
base owing to a narrowing of the fibers 


“Whisk broom in process of manufacture.” 


The three grades of straw are also shown; the 


first two being “‘underworking”’’; the third one, 
Deelah and the fourth one, “hurl.” 


at the point Shire they connect with 


the stem. 
Dwarf broom its in the 


manufacture of fine whisk brooms, be- 


ing much better for that purpose than 
the heavier straw of the Standard va- 


riety. A good grade of Dwarf corn 
with fine, 
straws of a uniform green color with- 


straight, strong, elastic 


out red spots and from 12 to 14 inches 


in length is best suited for the making 


of whisk brooms and -is the highest 
price straw on the market, being worth 
not less than 5'%4c per pound. 

Almost every State grows a little 


- > * 
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broom corn but the Mississippi valley 
produces the greatest quantity as well 
as the best stock. The dry summer 
months favor the growth of the plant 


and the harvesting and drying is over 


before winter comes. The straw is har- 
vested the last of August and the first 
sorting is done in the fields. The 
crooked brush is thrown out and all im- 
perfect material is rejected as the pres- 
ence of even a small amount of poor 
straw in a bale materially lowers the 
market value of the entire bale. 
The straw is next spread out in the 
drying houses where, protected from 
moisture and strong sunlight, it is al- 
lowed to thoroughly dry out. From two 
to four weeks are required for this 


drying and. the work. must.be.done rap-_ 
ly and under favorable conditions. in 
ordet that: the straw May its 


hatural green: color. 


When thoroughly. dry vis” 
pressed. into great bales weighing: ‘about 
= and is’ then. ready. for. ‘ship- 

ime The: price to-day varies: from 
$5008 per. ton‘ for the. poorer. grades up 


to: Side per pound for: the best. “quak ity 


of: ‘Dwarf corn. One of straw 
makes . about 100 dozen average «size 


whee brooms. 
Broom Malking. 
Ne city in the ‘United 
wind: a monopoly. the manufacture of 
brooms and, in almost every case, the 
average broom factory employs but few 
persons. and is quite small as factories 
go in this country. It is an odd fact 
that brooms are quite perishable and 
the average factory keeps almost no 
stock on hand and makes up brooms 
only to fill the immediate demand be- 
cause if kept for any length of time ~ 
the straw loses its natural green color? 
becomes dry and brittle and, in time, 
is unsalable. | 
Chicago probably produces more 
brooms than any other city, due no 
doubt to its close proximity to the 


fields of the Mississippi valley, that re- 


gion producing the best quality of straw. 
The first step in the preparation of 
broom straw is the “washing.” 


volve it at will. 
attached is a poor grade of under- 


The 


straw is immersed in a solution of green 


-aniline dye which imparts to it the de- 
sirable green color and aids in cover- 


ing up undesirable red spots. 
then carefully ‘dried. 


The straw is next assorted iciceiting 
to color and quality. An expert eye 
readily picks out as many as eight dif- 
ferent shades of green and with little 
difficulty decides which is the best 
straw. At the same time the straw. is 
segregated according to size and gen- 
eral appearance. The heavier, crooked, 
less elastic, red spotted pieces with ad- 


-hering seed. heads are laid in one pile 
which is .labeled “underworking,” 


and 
this is the material that goes next to 


the handle to be covered up with the 


fier straw. 


The next grade, the “sel f- 
waikne:” is a finer grade material than 
the underworking and is placed over 
that grade to cover up the. defects. 
The finest straws; long, straight, strong, 
elastic, evenly colored, material is called 
the “hurl,” arid forms the outer layer 
of straws on the broom and gives the 
broom the appearance of “quality all 
the way through.” 

In the manufacture of whisk brooms 
the wire is first attached to the handle 
and the handle is then placed in a ma- 
chine which enables’ the operator’ to -re- 
The: first straw to be 


working called “handle” corn, and is 
attached by being laid evenly completely 
around the handle and wired securely, 


as is’shown in illustration (No. 1). 


In the next step (No. 2) heavy un- 
der-working is placed on each side to 
wmake the broom fiat and to give it 
proper shape. 


Next (No. 3) the upper ends are 


carefully trimmed off to insure proper 


shape and contour at the shoulder. 

In the next operation (No. 4) a 
layer of self-working is attached above 
the first straw and covers the rough 
upper portion of the first layer. This 
also gives a smooth appearance to the 
shoulder. In the fifth operation several 
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layers of ‘hurl are attached and the 
heavy ends allowed to’ run up’ the 


length of the handle, and the sixth step. 


consists of securely wiring this to the 
handle and finishing the broom all ready 
for sewing. In No. 7 we have the 
finished broom sewed, trimmed and fin- 
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ished with the metal cap on top. Such 
a broom as. is shown is worth about 
35c retail, 

Whisk brooms are always. in season; 


they are. profitable and a neat display 


will sell a few at” almost any time. 
Try it now. 


PLANS FOR DISPLAY FIXTURES 


“The two display fixtures here de- 
scribed are just right for the average 


store and can be made in the store 


at very little expense. They appeared 
first in The Druggists Circular in an 
article by C. E.: Langston, and have 
been found eminently ‘practical in every 
way. We are publishing the plans on 
account of numerous: requests we have 
had for them. 


one is 10 inches. The back, piece is 10 
by 14%. 


shelves is shaped like a map of the 


FIXTURE NO. 1. 


An ornament and a salesman can be made 


‘fat home” at a cost of about 50c. 


Fixture No. 1. 
Mode of %-inch material; 


pine is 


good and when stained with mission 
stain looks like oak. ‘The lower half 
circle is 20 inches in diameter; the 


central one is 15 inches and the top 


The piece supporting the. 


State of Utah; the lower edge is 6% 
inches wide, the back is 13% inches 
high. The piece taken out of the up- 
per surface is 2% by 7 inches, leaving 
the upper edge just 4%. inches. wide. 
The fixture almost falls into. place and 
three or four nails hold it secure. 
The fixture can be made in a few 
minutes, and six of them need not 


cost you more than three dollars and a 


little of your time. 


FIXTURE NO. 2. 


“Made from boxwood and brown cover paper— 


the only expense is a little of your time and 
effort. 


Fixture No. 2. 

This fixture ‘is made of the tops of 
boxes and'‘one half circle from the 
carpenter shop. ‘The lower piece is 
11 by 20 inches; the central one is 7% 
by 14% inches and the upper one is a 
10-inch half circle. The back piece 
used like the same piece in Fixture 
No. 1, is 7% by 8 inches. The middle 
shelf is supported by a piece 3% 
inches high and the upper shelf by a 
piece 3 inches high. Cover the entire 
fixture with brown cover paper. 
cost per fixture about 10c. and a few 
minutes of spare time. 


Total 
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Maintenance of Resale Prices 


Do You Want to Hilistisiate “Cut Rates” 


on Advertised Articles 


and Depend Upon Service and Personality to 
Build Your Business? 


Much has been said recently con- 
cerning the bills now before Con- 


gress aiming to regulate the resale 


prices of advertised goods and some 
confusion has resulted from the names 
Stevens and Stephens. It is just as 


well to here forget all that has gone 
before and learn anew that one day, 


not long since, Mr. Ashurst introduced 
before the United States Senate a bill, 
known as the Stephens-Ashurst bill, 
the sole purpose of this bill being to 
eliminate cut rates and unfair busi- 
ness methods. This is virtually the 
same as the old Stevens bill with cer- 
The new bill 


provides for the seasonable disposal of 


merchandise; discounts for quantity 


buying and cash payment; a difference 
in price on account of the distance 


from the factory and it permits a 


lower price to libraries and public in- 
stitutions. 


This bill which surely must have 
its direct influence on your business 
is worth your most careful consider- 
ation and to fail to read it and under- 
stand it is to fail in your duty to 
yourself and every other druggist in the 
country. The bill reads as follows: 


In the Senate of the United States. 
Mr. Ashurst introduced the follow- 


ing bill; which was read twice and re- 


ferred to the Committee on Interstate 
Commerce. 

A Bill 
To protect the public against dis- 
honest advertising and false pretenses 
in merchandising. 


Be it enacted by the Senate and 


House of Representatives of the Unit- 
ed States of America in —, as- 


sembled, 


That in any contract for the sale 
of articles of commerce to any dealer, 


producer, 
thereof, under trade-mark or special 
brand, hereinafter referred to as the 


wholesale or retail, by any grower, 
manufacturer, or owner 


“vendor,” it shall be lawful for such 
vendor, whenever the contract consti- 
tutes a transaction of commerce 


among the several States, or with for- 


eign nations, or in any Territory: of 
the United States, or in the District of 
Columbia, or between any such Terri- 
tory and another Territory, or be- 


tween any such Territory or Terri- 


tories and any States or the District 


of Columbia, or with a foreign nation 
or nations, or between the District of 
Columbia and any State or States or a 


foreign nation or nations, to pre- 


scribe the uniform prices and manners 
of settlement at which the different — 


qualities and quantities of each article 
covered by such contract may be re- 


sold: Provided, That the following 


conditions are complied with: © 

(a) Such vendor shall not have any 
monopoly or control of the market for 
articles belonging to the same general 


class of merchandise as such article or 


articles of commerce as shall be cov- 


ered by such contract of sale; nor 
shall such vendor be a party to ,any 
agreement, 
standing with any competitor in the 


combination, or under- 


production, manufacture, or sale of 


any merchandise in the same. general 


class in regard to the price at which 


-the same shall be sold either to deal- 


ers at wholesale or retail or the pub- 
lic. 
(b) Such vendor shall file at the 
office of the Federal Trade Commis- 
sion a statement setting forth the 
trade-mark or special brand owned 
or ‘claimed by such vendor in respect 
of such article or articles of commerce 


‘to be covered by such contract of sale, 
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and also, from time to time as the 
same may be adopted or modified, a 
schedule setting forth the uniform 
price of sale thereof to dealers at 
wholesale and the uniform price of sale 
thereof to dealers at retail, from what- 
ever course acquired, and the uniform 
price of sale thereof to the public; and 
upon filing such statement, such vend- 
or shall pay to the Federal Trade 


Commission a registration fee of $10. 


Prices set forth in such schedule and 
made in any contract pursuant to the 


provisions of this Act shall be uni- 
form to all dealers in like. circum- 


stances, differing only as to grade, 
quality, or quantity of such articles 
sold, the point of delivery, and the 
manner of settlement, all of which 
differences shall be set forth in such 
schedule; and there shall be no dis- 
crimination in favor of any vendee by 
the allowance of a discount, rebate, or 
commission for any cause or by grant 


of any special concession or by any 


other device whatsoever. 
(c) Such contracts for the sale of 

such article or articles of commerce 

may provide for disposal sales at ap- 


propriate times, during which periods, 


duly set forth in such ‘statement or in 
such schedule of prices as shall be 
filed by such vendor, such dealers may 
sell such article or articles of com- 
merce for a price other than the uni- 
form price as set forth in the schedule 
provided in the preceding paragraph 
(b): Provided, That such article or 


articles of commerce shall have first 


been offered to the vendor by such 
dealer, by written offer, at the price 


paid for the same by such dealer, and — 


that such vendor not less than thirty 


days prior to the date set forth for the 


next disposal sale, after reasonable op- 
portunity to inspect such article or ar- 
ticles, shall have refused or neglected 
to accept such offer. 

(d) Any article of commerce or any 
carton, package, or other receptacle 
inclosing an article or articles of com- 
merce covered by such contract and 
in the possession of a dealer may be 
sold for a price other than the uniform 
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price for resale by such dealer for such 
quality and quantity as set forth in- 


the schedule provided in the preceding 


paragraph (b): First, if such dealer | 


shall decide to discontinue the sale of 


‘such article or articles of commerce, | 
or if such dealer shall cease to do 


business and the sale is made in the 
course of winding up the business of 


such dealer, or if such dealer ‘shall 2 


have become bankrupt or a receiver 
of the business of such dealer shall 


have been appointed : Provided, (a) A 
That such article or articles of com- 


merce shall have first been offered to 


the vendor thereof by such dealer or 


the legal representative of such dealer 


by written offer, at the price paid for 
the same by such dealer, and that 
such vendor after reasonable oppor- 
tunity to inspect such article or ar- 


ticles shall have refused or neglected 
to accept such offer: Provided, (b) 


That such dealer, or the legal repre- 


sentative of such dealer, shall file at 


the office of the Federal Trade Com- 


mission a statement setting forth the 


reason for such sale, the refusal or 


neglect of such vendor to accept such 


offer, and the grade, quality, and 
quantity of such article or articles of 


commerce to be so sold; or, second, 
if such article of commerce or con- 
tents of such carton, package, or other 
receptacle shall have become damaged, 


deteriorated, or soiled: Provided, That 


such damaged, deteriorated, or soiled 
article shall have first been offered to 
the vendor by such dealer by written 
offer, at the price paid for the same 
by such dealer, or at the option of 


such vendor, in exchange for similar 
articles not damaged, deteriorated, or 


soiled, and that such vendor after 
reasonable opportunity to inspect such 
article or articles shall have refused or 
neglected to accept such offer, and 
that such damaged, deteriorated, or 
soiled article shall thereafter only be 


offered for sale by such dealer with 


prominent notice to the purchaser that 
such article is damaged, deteriorated, 
or soiled, and that the price thereof 
is reduced because of such damage. 
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' Bee. 2. That the provisions of this 
Act shall not apply in cases of sales 


of such article or articles of commerce 
to the United States, or in cases of 


gates of such articles to any State or 


public library, or to any society or 
institution incorporated or established 
solely for religious, philosophical, . ed- 
ucational, medical, scientific, philan- 
thropic, or literary purposes, made in 
good faith for use thereof by such so- 
ciety or institution. 


A Suggested ‘Campaign in Favor of 
the Stevens Bill. 


James A. Arkin. 


Much has been heard of the Stevens 
Bill recently, and while sentiment is 
slowly growing in its favor, more 
drastic action must be taken by all 
persons interested if favorable results 
are to be obtained at the coming ses- 
sion of Congress. 

A post-card campaign along the fol- 
lowing lines should produce results : 
Let each individual retailer mail a 
post card daily to the Congressman 
from his district and also one to his 
Senator. On this card let there be 
some pertinent reason given why the 
Stevens Bill should become a law. 
Every wholesale house, every manu- 
facturer, every retailer, every organi- 
- zation of wholesalers, of manufactur- 
ers, of retailers and,of clerks should 
do likewise. | 

The cost of such a plan to any one 
concern or individual would be but 


damage caused was small, 


two cents per day. Cards could be | 


sent for one hundred days at a cost 
of but two dollars. 


- Suppose this plan was adopted by 


individuals and organizations all over 
the United States and the campaign 


carried on for one hundred days. What- 


effect would it have on the lawmakers 
at Washington? Imagine thousands 
of cards pouring into the capital daily, 
hundreds to each Congressman and 
Senator. Could they well afford to 
overlook the demands made? 


Every merchant can give a hundred 
reasons why the Stevens Bill should. 
become a law.. For the purpose of the 
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above campaign these should be pre- 
sented in a concise, snappy and to-the- 
point form. No stereotyped rules 
should be followed, but rather an en- 
deavor should be made to instil a per- 
sonal note into each communication. 
The writer sincerely hopes if this 
plan i&§ considered feasible that all 


trade papers and other publications 


interested will copy, that it may be 
given the widest publicity ~The ‘Stir-_ 


Rod. 


FRENCH OLIVE OIL PRODUC- 

"TION 1S LESs. 

The total production of olive oil in 
the Maritime-Alps (French) for this 
spring’s olive crop is estimated at 
1,000,000 gallons, while a usual crop is 


estimated at 2,000,000 to 2,500,000 gal- 
ons, and a good crop up to 4,000,000 
_ gallons. 
to this office by one of the largest oil 


These figures were furnished 


refiners at Nice. The quality of the oil 
is said to be good and the demand is 
said to be large, in consequence of 
which the prices are high and the crude 
oil is being paid at the mill $132.36 
to $152.22 per 100 gallons. The storms 
and the heavy rains during the end of 
February and the beginning of March 
have been detrimental to this year’s 
crop, but due to the fact that few olives. 
were left on the trees in February, the 
while the 
rains will have a good influence upon — 
the trees, and the proprietors of olive 
orchards consider that the benefit to the 
crop for the spring of 1917 will be 
greater than the caused detriment to 
this year’s crop.—Consular Report. 


. And Their Hearts of Gold? 
A wealthy American girl was attend- 
ing a social function at a country 
house in England. 

“You American. girls have not such 
healthy complexions as we have,” said 
an English duchess to the girl. “I 
always wonder why our noblemen take 
a fancy to your white faces.” 

“It isn’t our. white faces that at- 
tracts. them,” responded the Ameri- 
can, “it’s our green backs.”—Peoples’ 
Journal. 
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The Other Man’s Idea 


Plans and Ideas Gathers From Various Sources That Have Been 
Used So Successfully That It May Add to Your — 
Sales to Them Yourself. 


Ef This 1s a permanent dideitinent and is open to. suggestion. I f you have 


worked out a good scheme let us s publish at. 


Pass the good things along.) © 


A LETTER TO YOUR DOCTOR. 


The druggist who sends a monthly 


letter to each physician in his town 
or community is building slowly but 
exceedingly well. He is calling the 
favorable attention of each doctor 
to his store, encouraging respect and 
inviting patronage. One druggist has 
this monthly letter so 
worked out that we will publish each 


month, in the PHARMACIST, the letter _ 
This month it 


he sends his doctors. 
is as follows: 
Blank’s Letter for May, 1916. 


O. T. Galen, 

Dear Doctor :— 

The wholesale drug houses are no 
longer able to supply us with Veronal 
and when our present stock is ex- 
hausted it looks as though we will 
no longer be able to fill prescriptions 
calling for this important drug. 

Phenacetin, Phenolphthalein, Hex- 
amethylenamine, Sulfonal and Trional 
are steadily advancing as the supplv 
‘becomes low, and Sodium Bromide, 


formerly quoted at $1.10 per pound, — 
is now costing us $5.00. .Cod Liver 


Oil may well be considered a luxury 
at the present price, $7.00 per gallon, 
the price in September, 1915, being 
$1.60. 
FOR YOUR OFFICE. 

When you are in need of Fehlings 
Solution, freshly and accurately made, 
let us know; we will be pleased to 
supply you with it or with any 
reagent used in urinary analysis in 
your office. We keep a copy of 
Saxe’s Urinary Analysis close at hand 
and every solution we turn out can 
be depended upon. 


finest 


carefully 


MILK OF ASAFETIDA. 

We have built up quite a reputa- 
tion on the quality of the Milk of. 
Asafetida we send out. The reason 
is simple enough; we hand pick the. 
lumps of asafetida and use only the 
grade; careful manipulation 
does the rest and results in a smooth, 
permanent, potent emulsion. | 

Very truly yours, 

_BLANR’S PHARMACY. 


A VACATION WINDOW. 


The man planning. a vacation is 
interested in nothing half as much 


as in railroad folders, and they will 


stop him wherever he sees them. 
Each year one druggist secures a 
number of these folders and uses 
them on his window cards. “You 
will need these things on your vaca- 
tion” is all the wording there is 
on the card, the balance being given 
over to an alluring fishing scene or 


a big railroad trade-mark. A multi- 


tude of vacation wants are shown, 
each with a neat price tag. It is a 
simple matter to run a border of 
folders completely around the window 
and a stock of folders inside the store 
attracts visitors. | 


AUTOMOBILE WINDOW. 
One druggist practically cornered 
the automobile drug store accessory 
trade of his community simply by 
borrowing three brand new  auto- 
mobile tires from the local garage 
and placing them in his window along 
with a neat display of sponges, gog- 
gles, chamois skins, thermos bottles 
and other items of interest to auto- 
mobilists and a neat card calling 
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attention to the goods displayed. The 
unusual sight of an automobile tire 


in a drug store window attracted 


attention and the reasonableness of — 


the “wants” displayed created sales. 


STATE BOARD RESULTS. 
The following persons were granted 


registration to practice pharmacy in 


this State, by this Board at its recent 
meeting: 


Licentiate by Examination. 


Joseph E. Reading, S. Henry Mc- 
Manaway, Samuel Cassel, Jos. H. Pe- 


droni, John M. Austin, Chas. E. Shil- 


lito, Wm. A. Lane, John P. Watson, 


C. O. Janney, Earl C. Allen, Thos. F 
Blake, A. T. Ezell, Jr., Herman L. Reid, 
Ernest Pagust, Leo F. Bigelow, An- 


drew Kennedy, Allen E. Sager, Wm. 
M. Muller, Wm. J. Jessamine, Moto- 


thiko Matsumi, Claude O. Gillett, Os- 


car Jannard, Wm. Earl Yant, Fred R. 


Robinson, Ed. P. Peterson, Robert G. 


Bram, C. Cy Rittenhouse, Wilbur E. 
Thompson, “Wm. J. Schallock, Jos. 
A. Maggetti, Claude L. Devencenzi, 
Arthur A. Brown, Sister Sabina Mc- 
Cabe, Arthur C. Patchen, Jr., Fer- 
nand Rouseyrol, 
Lacy B. Peter Garibaldi. 


Assistant by Examination. 


Dave Davis, Earl B. Corlies, Joe 


A. Dessel, Porter L. Hackney, Jacob 
Sommers, H. I, Menke, Albert Gre- 
gori, Henry F. Hamblen, Ben B. 
Baker, Hyman Shipsman, N. N. Lin- 
uma, Ernest Warnack, Robt. J. Myers, 


Fred W. Ezell, Wm. P. Beer, Roy 


Marr, Roy E. Martin, Monte R. Ni- 
chols,. Frank H. Snyder, John O’”- 
Grady, Leslie FE. Quirolo, John L. 
Parks, G. W. Hawkinson, Roscoe C. 
Himes, W. G. Winter, Joseph C. Ar- 
tana, Ralph A. Fortier, Dwight Mc- 
Fadyen, Louis B. Hardin, Jr., Clark 
W. Fancher, P. F. Gallienne, Horace 
R. Young, Freeland C. Putnam, L. 
Raymond McDonell, Dwight R. Ston- 
er, Lloyd I. Olson, Chas. W.: Reese, 
W. Elmer Thompson, Alfred J. Mc- 
Dougall, Lawrence: G. Thurman, Aus- 
tin F. Turner, Chester L. Lewis, Al- 


Decision 2292, 
Decision 2244, requiring the narcotic 


Nick W. Manrich, 


bert D. Beuttel, Alma Inez Littell, 
Alec J. Brady, Joseph S. Mackey, F. 
R. Hollingsworth, Rudolph R. Hart- 
man, Milton F. Huxtable, Raymond 
M. Barton, Alfred J. Tidball, Rose 
Virden, Joseph A. Cralego, Shinjiro 


Yamamoto. 
On Credentials and Twenty Years’ 


Experience. 
Sidney Brown, Roy F. Parker, J. N. 


‘Starr, Jas. T. Eagny, J. Fillman, Hor- 
ace I,. Wolfe, Arthur K. Hoover, F. 


E. Hartzell, Aidethest C. Cole, Theo- 


dore T. Purkitt, Wm. Henry Gun- 


ther, Edward Thos. seine 


FEDERAL NARCOTIC LAW. 
Treasury Decision 2292 Revoked. 
We are pleased to announce that 
this troublesome decision has_ been 
revoked. Treasury Decision 2323, re- 
voking No. 2292, reads as follows: 
(T. D: 2383) 

“The ruling contained in Treasury 
amending Treasury 


content of preparations and remedies 
in grains to the fluid or avoirdupois 


ounce, or the quantity of narcotic 


drug in grains or fractions thereof, 
contained in a tablet or pill, to be in- 
dicated on official narcotic order 


forms, is hereby revoked, to take ef-_ 


fect immediately. 
“Hereafter the name of the prepar- 


ation, the quantity in ounces if in li- — 


quid form, or if in tablet, pill, am- 
pule, or suppository form, the units or 
total thereof, and the name of the 


particular narcotic drug contained in 


such preparations, tablets, pills, am- 
pules, or suppositories, need only be 


entered on these order forms.” 


ECONOMY. 


“T didn’t know your little my. nnd 
to wear glasses.” 

“Well, y’know, he’s not obliged to, 
but they were a good pair of poor 
dear ’Enry’s, and I thought it such 


a pity to waste ’em.”—Passing Show. 
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California College Pharmacy 


The N ews of the Month Together With an Outline of the Work 
Carried on at the College. 


Reportep sy A. J. AFFLECK, ’16. 


H. J. FINGER ADDRESSES CALI- 
_ FORNIA COLLEGE OF PHAR- 
MACY. 


Upon invitation of Mr. C. E. Dol- 
son, of the senior class of the Cali- 
fornia College of Pharmacy, and also 
from the college authorities, Mr. H. 
J. Finger, of the California State 
Board of Pharmacy, addressed the 


student body on the subject of the 


State Board of Pharmacy. He called 
attention to the fact that the Board 
of Pharmacy stood for the mainten- 
ance of good conditions for pharma- 
cists and the advancement of the pro- 
_fession. He welcomed the fact that 
the college of pharmacy and the 
board of pharmacy are nearing a mu- 


tual understanding. This can only 
be of benefit to the pharmaceutical J 
profession and the drug trade. Mr. 


Finger’s speech was concise and was 
well reecived. He explained and 
commented upon the various Cali- 
fornia laws dealing with and relating 
tc the practice of pharmacy and 
pointed out the advantages of col- 
lege graduation as a prerequisite for 
registered pharmacists. He _ also 
spoke of and is industriously in favor 
of the two institutions working to- 
gether. 

The student body is deeply appre- 
ciative of Mr. Finger’s effort. It 
will do much toward restoring har- 
mony between the Board and College, 
paving a way to bringing them closer 
together so that hereafter they may 
work as a unit in bettering the con- 
ditions for the pharmacist. 


WINS SCHOLARSHIP 
The scholarship went this year to 
Mr. A. J. Affleck. Mr. Affleck has 


been a trieless worker, having found 


time not only to win first place in his 
studies but to edit The Graduate as 
well, and has taken a prominent part 
in all the fraternity and social activi- 
ties of the College. Mr. Affleck is a 


man we are proud to know. May he 
always win.—The Editor. | 


THE GRADUATING CLASS 
OF 1916. 


Ph.G. 

Augustus James Affleck 
Joseph Angelo Ballarin 
Claude Leland Busick 
Russell William Caferatta 

Isabell Mary Clinton 
Cary Elwood Dolson . 
Edward Thomas Fahey 
Kee Quong Fong 

John William Good 
Clarence Alfred Hull 
Jesse Frank Hurlbut 
William Raymond Iden 
Marcell Eugene Juilly 
Chester Lee Lewis 

_ Alfred Tracy McCarty 
Alcibiades Mastoras 
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Arthur Henry Meese 
Maurice Melmon 
Follett Fox Morris 
Craig Augustus Nicholson 
John Le Roi Parks 
William Edward Pfirter | 
James Wilkie Pirie 
Martin Lester Schaffer 
Elizabeth Styan 
Robert Lee Squires 
Laurence George Thurman , 
Austin Forest Turner 
Lloyd Elliot Wilkinson 
James Orye Wing 
Robert Lipsett Wise. 

| Phar.B. 


| Edwin Barratt Huskinson 
Leslie Robinson. 


CONTROL, OF HOOKWORM 
DISEASE. 


The work done by the Pacific. Mail 
Steamship Company in the control 
and eradication of pellagra is. de- 
scribed *by Dr. Herbert Gunn in the 
Journal of Sociologic Medicine, Feb- 
ruary, 1916. The. adopted was 
to examine all casés in ‘Hong Kong 
and to treat those found infected by 
the ship . surgeon while en route. 
Thymol was used, the dose for..an 
adult. being 20 grains hourly for four: 
doses, or 80 grains during the morn-- 
ing. One and. one-half ounces of 
castor oil were given the night pre- 
ceding the course of treatment, and 
one ounce of Epsom salt two hours 


before, and again one hour after, the 


administration of the thymol. Castor 
oil was repeated the night preceding 
the next course of treatment, but 
was not given on a day during which 
thymol had been taken. After two 


courses or four days  treatment,,. 


examination of the stool was made, 
and patients found cured were dis- 
missed from further treatment or 
given an additional course of two 
days. In the uncured cases the 
courses of treatment and the re- 
examinations were continued until 
San Francisco was reached. Over 


500 patients had been treated with no- 


untoward results in any. Over 60 


per cent. of the Chimese examined in 
Hong Kong were found to harbor 


hookworm. . The total number of 


cases treated aboard ship was 1776. 


The number not cured on arrival at 
San Francisco, was fifty-five or 3 per 
cent. Some patients took as much as 
1720 grains of thymol in a period of 
twenty-six days. 

In Gunn’s experience there is prac- 
tically no effect on the urine in the 
great majority of cases, and in the 
others it is only transitory. The 
greatest effect is on the _ intestinal 
tract, and even here it is as a rule 
but slight and transitory. Loss of 
weight from the repeated purging was 


the only ill effect that the majority 


of patients showed after a strenuous 
course of treatment. Of the 1776 
patients treated, one died of uremia. 
He had suffered from kidney disease 


four years previously. There were 


several cases of collapse, but none 
were serious and all these patients 
resumed treatment later, that is, on 
subsequent days. Vomiting frequently 
occurred, as often from the salts as 
from the thymol. In one or two 
patients the drug was discontinued on 
this account, and chloroform and 
eucalyptus used. In one patierit an 
intestinal hemorrhage was reported, 
which was not serious, and a few days 


later treatment was resumed without 


ill effects —Jour. A. M. A. 


Mere Sleight of Hand. 


In a registration booth in San Fran- 
cisco an old colored woman had just 
finished registering for the first time. 


“Am you shore,” she asked the 
clerk, “dat I’se done all I has to do?” 


“Quite sure,’ Teplied the clerk; “you 
see it's very simple.” 


“ld ought to knowed it,” said the 


old woman. “If those men folks been 


doing it all dese years, I might ’a’ 
knowed it was a powerful simple 
process.’-—People’s Home Journal. 
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Some Differences Between Physicians and Pharmacists: 
a Plan for Relieving fen — 


By P. ‘Henry Uren, 


As pharmacists we have all observed 


the gradual changing character of our 
businesses within recent years and 
perhaps have often paused in reflec- 
- tion to wonder just where the proces- 
sion is leading us. The. pharmacist 
of to-day is not the pharmacist of a 
decade ago, nor again of yester-year. 
“The changing times bring new con- 
ditions, and these must be met, stu- 
died, and applied if we are to play our 
part successfully in the great game of 
business. 

Of the many basic causes underly- 
ing these changing conditions, perhaps 
the one most frequently: heard is the 
complaint of the dearth in prescrip- 
tion writing by the physicians, and it 
is the aim and purpose of this paper 
simply to pave the way for a discus- 
sion of one phase at least of this 
problem—the suggestion of a possible 
plan of educating physicians along 
ethical lines—in the hope that the dis- 
cussion ensuing may: be both’ profit- 
able and mutually helpful. 

Chief among the reasons for the 
growth of. non-prescribing by phy- 
sicians is the one that pharmacists 
frequently make an excessive charge 
for prescriptions which call for such 
simple remedies as calomel or strych- 
nine tablets, quinine pills, etc—the 
charge being out of all proportion to 
the service rendered; and because of 
this extraordinary charge the phy- 
-sician, seeking his patient’s every in- 
terest, in consequence, 
to give away gratis these simple rem- 
edies, thereby depriving the pharma- 
cist of this particular source of rev- 
enue. If, then, this condition is a 
general. one, it behooves us as phar- 
macists desirous of conserving our 


every interest to inaugurate some def- 


inite action or movement in order to 
clarify the situation and endeavor in 


ther, 


is compelled 


some manner to bring about a mutual 


understanding or arrangement  be- 
tween the two professions. . 

In preferring these charges against 
our profession, I am inclined. to think 
that the physician views the. transac- 


tion from a purely selfish viewpoint. — 
“Many factors unknown to the average. 


physician—or at least not taken into 
consideration by him—enter into the 
cost of properly compounding a pre- 
scription, such items as clerk hire, 


overhead expense, cost of containers, 


materials, etc.—all of which form the 
basis for the charge which, I dare say: 
in the vast majority of cases, 1s nei- 
ther excessive nor illegitimate. Fur- 
the. true pharmacist regards it 
as part of his mission to safeguard the 


interests of his patron’s. welfare, both 
physical and material, on the same 


plane as does the physician. | 
Generally speaking, I do not be- 


lieve that this matter of unfair charg- 


ing is warranted by the facts. While 
it is true that pharmacists do make a 
reasonable charge—i. e., from 25 to 35 
cents for a dozen pills or tablets when 


same are directed to be specially pre- — 


pared, or whenever some pharmaceu- 
tical process is called into play—but 


the charge in such instances, I main- 


tain, is within reason and therefore 
perfectly legitimate. On the other 
hand, I do not believe that the aver- 


age pharmacist makes an excessive 


charge for a prescription calling for a 
dozen or two of the regular stock 
pills, tablets, or. triturates. On the 
contrary, it has been proved that in 
most instances the charges have been 
too low rather than too high. 

In order to obtain some definite 
data as to the actual profit on pre- 


scription work in general, Mr. F. W.. 


* Read before the joint session of the 
Section on Commercial Interests and _ the 
Section on Education and Legislation. A. 
Ph. A., San Francisco meeting. | 
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Nitardy, of Denver, propounded this 


query in a very terse paper before the © 
Pharmaceutical Association, 


outlining a summary of 10,000 pre- 
scriptions from ten different pharma- 


cists. All the factors of store manage- 


ment and expense were taken into 


consideration, and the analysis showed 


the average cost of the prescription’ 
to be 362-3 cents, while the average 
retail price was 50% cents, showing 
an average gross profit of approxi- 


mately 271-3 per cent. As the cost 
for running expenses of the average 


store is at least 25 per cent (and in 
some cases very much higher), you 


can readily see that the pharmacist’s 


chief source of revenue no lor comes 
from the prescription departmgm, as the 
-general public and many Mhysicians 


erroneously believe. 

Another point of frequent misun- 
derstanding, which ofttimes causes the 
pharmacist much embarrassment, is 


the practice of physicians in telling 


their patients the probable cost of a 


prescription, basing their conclusions 


generally on the size of package or 
container, irrespective of the cost of 
material or method of preparation re- 
quired. To my mind this is a griev- 
ous error on their part, because phy- 
Siclans are invariably ignorant as to 
the cost of the ingredients of a pre- 
scription and therefore ought never to 
assume positive knowledge of the ex- 
act price to be charged therefor. Par- 
ticularly is this true of present- “day 
conditions, when the drug market is 
in a veritable state of upheaval and 
the druggist himself is ofttimes in a 
quandary to know just how to fix the 
proper charge. As illustrative of this 
point, I have in mind a physician who 
quoted an off-hand price to the patient 
for a given prescription, whereas the 
real charge was more than double. 
Upon investigation, I learned that the 
doctor had based his estimate on a 
price-list more than three years old. 


Instances such as these reflect on the 
integrity and good name of the phar- 
macist merely through thoughtless- 


24 THE PACIFIC PHARMACIST 


ness or lack of iyeiamnan: on the part 
of the physician. 


The foregoing, then, are merely a 


_ few of the many points of difference 


which are of frequent occurrence in 


almost every community. Doubtless 


there are many others, each community 
having its own peculiar and particular 
problems to contend with. The point 
I desire to emphasize is, that misun- 
derstanding and petty differences do 


exist between the members of the 


two professions, many of which could 
be ameliorated and ofttimes entirely 
eliminated by the simple expedient of 
education or diplomacy ap- 
plied. 


How to successfully bring ahestit 
this condition is the question. The 


one proper, honorable, and perfectly 


feasible thing to do is to begin at the 
very root of the matter and plan a 
joint meeting of the members of the 
two professions of any given city or 
community. Arrange for a banquet 
with the physicians as guests, if nec- 
essary. Our own experience has been 
that this effort has more than repaid 
for the expense involved. Wherever 
local medical societies exist, this can 
be easily arranged. At such a get- 
together meeting, plan to have one of 
the leading pharmacists and invite a 
prominent physician, each to make an 
address presenting his respective side 
of the question. The discussion fol- 
lowing could not possibly fail to be 
of inestimable value to all concerned 
and would undoubtedly prove to be 
a large factor toward clearing up 
many of the petty differences which 
constantly arise between members of 


the two professions and which are a 
source of constant annoyance and em- 


barrassment to the pharmacist. 


In certain communities, wherever 
these differences are regarded as of 
sufficient importance, delegates could 
be appointed to present the whole 
matter later on, more exhaustively, 
first, at a meeting of the county medi- 
cal society, and later before the state 
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medical associations—these organiza- 


tions being all affliated bodies of the 
American Medical Association. By 
the faithful carrying out of these sim- 
ple suggestions much 


licity would be given these all-im- 


portant problems and an approach, at 


least, made in the right direction to- 
ward restoring the status and gone 
name of the ‘Pharmacist. 


History of the California College of Pharmacy 


James G. STEELE. 


Third. Installment. 


and the following were elected officers . 


for the ensuing year: President, Emlen 
Painter; first vice-president, Wm. M. 
~Searby; second vice-president, James 
Topley; secretary, Fred Grazier; treas- 
urer, Wm. J. Bryan; 
curator, P. L. Vreeland; editor, Wm. 
M. Searby;_ trustees, Calvert, 
a H. Dawson, F. Grazier, D. W. 
Kirkland, S. A. McDonnell, Emlen 
Painter and F. C. Kail. 


The faculty were: Wm. T. Wenzell, 
_ Chemistry; Wm. M. Searby, Materia 
Medica; Dr. H. H. Behr, 
E. W. Runyon, Pharmacy; Emlen 
Painter, Dean of the Faculty; Wm. 
M. Searby, editor. 


In the ,president’s report occurs the 
following from the Constitution of the 
Society and College: ‘First, to improve 
the science and art of pharmacy by 
diffusing knowledge, fostering pharma- 
ceutical literature and stimulating dis- 
covery and invention in the several 
departments of the drug business; 
second, to confer together at stated 
periods for a general supervision of the 
drug business, for social and scientific 
culture and for the promotion of har- 
mony and friendliness among the mem- 
bers; 
members and -apprentices to a proper 
course of study by giving instruction 
through a series of lectures and demon- 
strations.” 


From the report of the secretary of 
the Board of Pharmacy it was shown 
that there were 120 pharmacies and 159 
registered pharmacists in San Fran- 
«cisco in 1881. 

From the report of the secretary of 


librarian 


Botany ; 


third, to stimulate the younger . 


the college it was shown that there 


had been graduated 52 young pharma- 


cists since the establishment of this — 
institution, in 1872, and at the present 


session there were 29 students attend- es 
ing the lectures. 


Professor Wenzell read a paper ori 
the preparation of phosphoric acid 
by the action of moist air on sticks 
of phosphorus placed on a perforated 


diaphragm of vulcanized rubber and 


enclosed in a glass or porcelain vessel 
partly filled with water so as to leave 
the sticks exposed to the air and 
water. The phosphorus in them oxi- 
dized into phosphoric acid. ‘The appa- 
ratus was shown in operation. 

Professor Wenzell presented the 
college with a full set of bottles and 
reagents. The thanks of the meeting 
were tendered to the professor. 

At the pharmaceutical meeting held 
November 20, 1882, President Painter 
said that the principal subject for 
consideration was the proposed new 


building for the College of Pharmacy. 


The fourteenth annual meeting of 
the Society and College was held Jan- 
uary 11, 1883, in the Hall of the 
Academy of Sciences on the corner 
of California and Dupont streets. The 
following were elected officers for the 


ensuing year: President, -Emlen 
Painter; first vice-president, F. C. 
Keil; second vice-president, E. W. 


Runyon; corresponding and recording 


secretary, Fredk. W. Grazier; treas- 
urer, E. A. Schreck; librarian and 
curator, E. Happersberger; editor, 


John Calvert; board of trustees, John 
Calvert, J. H. Dawson, Fredk. 


Grazier, F. C. Keil, D. W. Kirkland,: 
S. A. McDonnell, Emlen 
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Faculty of the College—Wm. T. 


Wenzell, Chemistry; Wm. M. Searby, 
Materia Medica and Botany; Dr. H. 
H. Behr, Botany; E. W. Runyon, 
Pharmacy; Emlen Painter, Dean of 
the Faculty. 
The following were the graduates 


for 1882: R. L. Ball, C. L. Barring- 


ton, J. Calegaris, Eugene D’Artenay, 


F, T. Green, Emil Happersberger, — 


R. H. Judson, James W. ‘Tryon, 
W. M. Young, David Wright; ten in 
the class. 


The college building, 113 ‘Bul- 


ton street, was completed and fur- 
nished in time for the lectures of 
1883 and 1884. The building cost 
$6000, besides the lot. It was cen- 
_trally located, being on the south side 
of Fulton street, between Polk street 
and Van Ness avenue. The follow- 
ing is a description of the building 
taken from the “announcement” for 
1884: “The new college building 


~ cost a little over six thousand dollars | 


and is a matter of pride and satis- 
faction to all who are interested in 
pharmaceutical education on _ the 
Pacific Coast, and as intending stu- 
dents may not have read the descrip- 
tion of it published after its comple- 
tion, it is here reprinted. 

“The building is centrally located, 
being at 113 Fulton street, south side, 
west of Polk, near the new City Hall, 
and is easily reached by several lines 
of horse and cable cars. Though not 
large, it provides sufficient accommo- 
dation for the college for some years 
to come. | 


“It is 30 by 80 feet in size, cover- 
ing the entire lot, three stories high 
in front and two in the rear. The 


ground floor has one large room for, 


library and museum and another for 
the professors. Back of these is a 


lecture hall 30 by 45 feet in size. 


» Over the lecture hall is the laboratory, 
of the same size. On the same floor 
are two rooms used by the students 
in their various classes; also for meet- 
ings of committees and for other pur- 
poses. 
small dwelling of five rooms, where 


The third story consists of a> 


the curator resides. Increased facili- 
ties for instruction are being: provided 
from time to time.” 


This structure became the head- 
quarters of the Society, College, Board 
of Pharmacy, San Francisco Retail 
Druggists’ Association, etc., etc., until 
the buildings were erected by the 


State for the Affiliated Colleges in 


1898, on the site donated to the Uni- 
versity of California by the public- 
spirited Adolph Sutro, then mayor 


of San Francisco. 


The graduating exercises of the 
college were held on the evening of 


November 1, 1882, at the Metropolitan 


Temple (on Fifth street, near Mar- 
ket); where a large and appreciative 
audience witrfessed the ceremonies. 
After an overture by the orchestra, 
John Calvert, chairman of the 
Board of Trustees, opened the pro-- 
ceedings with a short sketch of the 
objects of the college. He expressed 
the feeling of the board with respect 
to the progress made and congratu- 
lated the students of the graduating 
class, assuring them of the kindest 
wishes of the officers of the board for 
their success in life. 
Col. W. H. L. Barnes delivered the 
address of the evening in his usual 
happy style. The candidates for the 
degree of Graduate in Pharmacy were 


presented by Emil Painter, Dean of 


the Faculty, and the degrees were 
conferred by President Reid of the 
University of California. 

Graduates for 1882—Robt. L. Ball, 


J. Calegaris, Eug. D’Artenay, F. T. | 


Green, R. N. Judson, J. W. Tryon 
and Wm. M. Young—8. 
_ The prizes were then presented to. 
the most successful students of the 
senior and junior classes by Mr. S.A. 
McDonnell. The first prize, a gold 
medal donated by the faculty, was 
awarded to Emil Happersberger; the 
second prize, books to the value of 
$20 offered by Emlen Painter, won by 
Mr. Robert L. Ball; the third prize, 
tickets for the senior course of lec- 
tures, awarded to Mr. H. W. Korper. 
‘The valedictory on the part of the 
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faculty was delivered by Professor 
Searby, and that on behalf of the 
graduates by Mr. R. L. Ball. 


The fourteenth annual meeting of 
the College and Society was held on 
January 11, 1883, at the Hall of the 
Academy of Sciences, corner of Cali- 
fornia and Dupont streets. ‘The fol- 
lowing were elected officers for the 
ensuing ‘year: President, Emlen 
Painter; first vice-president, F. C-. 
Keil; second vice-president, E. W. 
Runyon; secretary, Fred Grazier; 
treasurer, FE. A. Schneck; librarian 
and curator, E. Happersberger; edi- 
tor, John Calvert; board of directors, 


J. Calvert, J. H. Dawson, Fred Gra-_ 


zier, F. C. Keil, D. W. Kirkland, S. A. 
McDonnell and Emlen Painter. 

_Faculty—President, Professor W. 
T. Reid, president of the University 
of California; Chemistry, Wm. T. 
Wenzell; Materia Medica and Botany, 
Wm. M. Searby; Botany, Dr. H. H. 
Behr; Pharmacy, FE. W. Runyon; 
‘Dean of the Faculty, E. W. Runyon. 


Announcement was made that the © 


new college building located on Ful- 
ton street would be completed in time 
for the lectures for the session of 
1884 and 1885. 
Graduates for 1883—C. L. Barring- 
ton, F. A. Beckett, N. E. D. Best- 
horn, W. N. Dignan, Chas. R. Fitzell, 
John A. Green, M. L. Jones, H. W. 
Korper, Fred G. Lindsey, B. W. 


Moore, J. G. Munson, P. W. Reilly, 


Emile Roturier, B. W. Skinner and 
H. A. Wall—15. 

The sixteenth annual meeting of 
the Society and College was held at 
the college building, 113 Fulton street, 
on the evening of November 12, 1885. 
_ The reports of the various officers 
were read and accepted. The follow- 
ing were elected officers for the en- 
suing term: President, Wm. M. 
Searby ; first vice-president, Dr. H. H. 
Behr; second vice-president, F. A. 
Grazier; secretary, C. M. Troppmann; 
treasurer, E. A. Schreck; librarian, A. 
Scholl, M. D.; editor, Wm. T. Wen- 
zell. 


testinal disorder. 
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NATIVE MEDICINES USED BY 


THE PIONEERS.* 
M. JOHNSON, 
Shawnee Mission, Kas.” 


In the earlier days of this country my 
father and mother were missionaries 
in this country. The nearest doctor 


was in Independence, seventeen miles 


away. So in cases of sickness we de- 


pended on home remedies more than 
anything else, of which I will name a 


The inside lining of chicken sinsid 
was much used for indigestion and: in- 
At that time they 
used this by making it into a tea. I 
use it now in powdered form. I have 
heard my mother say that she never 
knew of a case of vomiting that it 


would not stop. In my own case, after 


being treated by physicians, and diet- 
ing, for two years, I was told by the 
doctor that I had but a short time to 
live. I began using this remedy in 
home-made apple brandy, taking a dose 
whenever I felt distressed, and in a 
short time I was entirely cured and have 
had no trouble with my digestion since. 


This was over 35 years ago, and this 


remedy dried and powdered has since 
become well known as ingluvin, but in 
this form is not so effective as the 


fresh. Boneset tea was used in fevers, — 


ague and indisposition. It was the 


greatest thing to make you sweat that 
I ever saw. All families gathered large 
quantities of it in the early fall and 


put it away for winter use. I have 
seen men perspire through the mattress 
under its effects. 

White Root—This was what my fa- 
ther depended on more than any one 
thing in treating the Indian children 


for colds, making a tea of it. 


White Oak Bark was when they 
wanted a strong astringent. 


Black Walnut Bark is a purgative 


and a very powerful one. The sap 
that runs from a scar on the bark, 
dries and form a soft mass. <A small 
pill made from this is a strong purge. 
Hoarhound grew wild in large quanti- 


* Paper prepared for and read at Kansas City 
Drug Club meeting at Coates Hotel, February 


22, 1916. 
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ties. When in bloom the bees would 
make honey of it; this we would save 


separate and use in colds and sometimes 


we made it into candy. 

Sumach—The Indians used to eat the 
new growth of this for stomachache and 
fever. It is very healing to a sore throat 
and greatly relieves catarrh. I still 
make almost every fall a cough syrup 
of sumach berries, walnut bark, wild 
cherry bark and hoarhound, which I 
find gives better relief in coughs and 
colds than any medicine I have ever 
bought. 

Blackberry in a cordial was counted 
a sovereign remedy for summer com- 
plaint in children, and if the berries 
were not to be had, a tea from the root 
was used. 

Nightshade with cream a 
poultice for poison oak. The dried leaf 
of the jimpson weed or stramonium was 
smoked for coughs and asthma, and 


was much used as a strong relaxing © 


poultice. 
Dog Fennell was a common counter- 


irritant used as‘a poultice and will draw 


a strong blister. | 
‘May Apple (Mandrake) Root as a 
purgative and tonic was the basis of all 
early ague and chill medicine. The 
thought of the taste of a threatened 


tea made from this often cured laziness 


blamed on the ague. 

Elder Bark extracted in suet had 
great virtue as a salve. Dried elder 
flowers were popular for fevers and as 
a tonic. Common plantain leaf had 
much use as a poultice. 

The infusion of old tobacco pipe as 
emetic and purgative was the depend- 
ence of every old-time doctor and 
granny. 

The process of “smoking them out” 


with chicken feathers burning on hot 


coals under the bed, was the final cure 
all used with great ceremony when 
diagnosis was uncertain, and all other 
remedies had failed. 


Petroleum requires 24 to 48 hours 
to traverse the alimentary tract. It is 
not a cathartic or even a laxative, but 


a regulator, rendering the irritants un- 
necessary. 


DEFECTIVE VISION IN SCHOOL 
CHILDREN 

More than 83,000 children in the 
rural schools of Pennsylvania were 
discovered to have defective eyesight 
during the medical inspection made 
in the school year of 1914 and 1915 
under the direction of Commissioner 
of Health Samuel G. Dixon. Of this 
number 1,184 had defects of the right 
eye, 1,750 had defects of the left eye, 
and 53,814 had defects of both eyes.— 
News Letter, The National Commit- 
tee for the Prevention of Blindness, 
— 1, 1916. 


Merciful Climate. 
Mother—“Tommy, what was the 
golden text at Sunday school to-day?” 
Tommy (who lives in Alaska)— 
“Let me see. Oh, yes. ‘Many are 
cold, but few are frozen.’ ””—Judge. 


That Settled It. 


Charles,” cried Mrs. Newly- 


wed, “we can never sit down with 


thirteen at table!” 


“Pshaw!” returned her 


“T hope you’re not as superstitious as 
that.” 


“No, of course not,” 
Newlywed; but we have only twelve 


dinner plates.”—The Waterville. 


tinel, 


THE BEST ADVERTISING. | 
Display advertisements serve a use- 
ful purpose of bringing certain articles 
to the attention of prospective pur- 
chasers; but the best advertisement, 
the one that makes customers that 
stick, is the merits of the product 
itself. That fact is amply illustrated 
in the M. C. W. (Mallinckrodt) brand 
of Hydrogen Peroxide. 
not been a year since the firm took up 


the manufacture of the product that 


its sales have not shown an enormous 
increase over its predecessor, and this 
in spite of the increased competition. 

The following points should influ- 
ence the decision of buyers of Hydro- 
gen Peroxide, viz.: stability, purity 
and freedom from acidity. In these 


respects the M. C. W. brand is un- 


excelled. 


denied Mrs. 


There has 
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ANOTHER DIFFICULT | ONE 


Mr. George A. Stall, Phar. D., 
Baltimore, Md., submits the follow- 
ing prescription along with an outline 


of the correct manner in which to 


fill it: 

Extracti hamamelidis dram 

Avidt boraci- 1 dram 


Unguenti aquae rosae qs. ad. 1 ounce © 


M. et. ft. ungt. 
Sig. Use as directed. 


Note—Dispense in collapsible tube 


with rectal tip. 
In compounding the above prescrip- 


tion, the solid extract of hamamelis 


should be used to guard against any 
grit which may be present in the 
_ powdered extract. Now, the usual 
mode of procedure in preparing this 
ointment is, I believe, to rub down 
the extract with a little water, and 
then incorporate it with a small quan- 
tity of cold cream, etc. It is to this 
point attention is called. 


too hot but fairly warm, and with 
it rub down the extract and incor- 
porate it with a small amount of 
cream. Of course, the cold cream 
melts also, but this allows a more 
intimate mixture to take place. 
we all know, cold cream is somewhat 
of a troublesome vehicle, owing to 
the fact that it readily gives up water, 
and for this reason it is well to short 
weigh the necessary amount of cold 
cream and substitute it with an equal 
amount of almond oil. 

Make a paste of the boric acid with 
this portion of oil, then incorporate 
the carbolic acid (previously lique- 
fied) ; 
ointments. Lastly, add the remaining 
cold cream, and a fairly nice looking 
preparation will result. | 


WAR-TIME STRATEGY. 
Restaurant Keeper—Resi, go out 
and jolly the city chap on the 
veranda. He’s so bored that he keeps 
tasting the butter and wine, and he 
might be a chemist. —Munich Meg- 
gendorfer Blatter. 


paredness. 
Heat a 
“spatula” over the bunsen flame, not 


As 


next proceed to mix the two. 


SAN FRANCISCO BRANCH, 
A. PH. A. 
An enthusiastic meeting of pharma- 


cists was held on the evening of May 


5 in Assembly Hall, 246 Pacific Build- 


‘ing to listen to an address on “Phar- 
macy and National Preparedness’ by 
Captain Wayne 


H. Crum, Medical 
Corps, U. S. Army. Dr. A. S. Mu- 


sante presided. The work of the Hos- 


pital Corps to which pharmacists be- 
long and the excellent work of the 
National Red Cross in which we are all 
interested were described in detail. 
Mention was also made of the bill in 
Congress at present providing for two 
new grades of trained pharmacists in 
the Hospital Corps—Master Hospital 
Sergeants and Hospital Sergeants. _ 
Mr. Clyde L. Eddy, editor of The 
Pacific. Pharmacist, opened the discus- 
sion and strongly urged that phar- 
macists take immediate steps for pre- 
Speaking from experience, 
Eddy recited incidents showing 
the relative efficiency of a trained per- 
son with one possessing no training. 
“And,” he said, “would our enemies 
give us a year in which to train our 
forces?” 
Dr. Chas. A. Clinton ics pre- 
paredness from the standpoint of the 
physician and told how difficult it was 


to obtain medicinal agents upon which 
the welfare of the patients so vitally 


depends. He felt that preparedness in 
the manufacture of chemicals was a 
point that should receive immediate 
attention. 

Mr. W. S. Miicsias told of the dif- 
ficulty of foreign competition but added 
that a sum of $10,000,000 was being 
used to foster the coal tar industry and 
if this capital cannot withstand ‘foreign 
competition our chemical — is 
bound to be a failure. 

The Student Body of the California 
College of Pharmacy was well repre- 
sented and took an important part in 
the discussion. Mr. C. Nicholson men- 
tioned the fact that the College had re- 
fused to give a course in first aid and 


as a result the excellent course offered 


by the National Red Cross was eagerly 
taken up by many of the students. 
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Miss Isabelle Clinton and Mr. w. E. 
Pfirter spoke along the same lines. 

The following motion was passed: 
“That the Directors of the California 
College of Pharmacy be asked to add a 
course in First Aid to the curriculum 
of the school.” 

Others taking part in the discussion 
were: J. L. Lengfeld, Mrs. H. Lowe, 
F. Linstaedt, Mrs. R. E. White and 
Miss Smith representing the San Fran- 
cisco and Pacific Druggist. 

Captain Crum closed the discussion 
by commending the enthusiasm and in- 
terest shown in the work. 

Dr. Clinton moved a vote of thanks 


to Captain Crum for his instructive 


paper. 

The Branch will » not hold meetings 
diietnig the summer ‘months. Adjourn- 
ment was taken till ‘Thursday arene 
September 14, 1916. 

CLARISSA M. ROEHR, 


‘Secretary. 


DRUG STORE ROBBED. 

Two bandits entered the Gay Drug 
Store, 54 Third Street, San Francisco, 
one night recently, forced the clerk to 
submit to being tied and gagged and 
then proceeded to rob the cash reg- 
ister. ‘The store was open and when 
some customers came in one of the 
robbers politely removed his hat and 
waited on the trade as though he was 
for that purpose. 


AX BRIGADE WRECKS DRUG 
STORE. 


That the way of the transgressor 
is hard was proven in Seattle, Wash- 
ington, one day last month when the 
Mayor of the city issued orders for 


the police to “smash everything” in_ 


stores selling liquor and the ax bri- 
gade proceeded to wreck a store where 
liquor was dispensed contrary to the 
law. 


Don’t argue. State facts. Don’t 
arouse opposition in the buyer’s mind. 
Agree with him or dodge the issue. 


Lead him around to some subject. 


where you can agree. 


MULFORD REPRESENTATIVE 
RETURNS FROM WAR _. 
A. Homer Smith, who left Phila- 
delphia on December 17th for Lon-. 
don and Paris where he represented 
the H. K. Mulford Company, Phila- 
delphia, arrived at the home office on 


April 14th, and is receiving the con-_ 


gratulations of his friends and busi- 
ness associates on his. successful 


return from the war zone. 


Mr. Smith had quite an exciting 


trip both coming and going.. He 
spent Christmas on shipboard in one 


of the worst storms of the year. 
According to his observations, condi- 


tions in London are apparently nor- 


mal, the only visible evidences of 


war in the metropolis being the num- 
ber of men in khaki and the darkened : 


streets at night. In Paris the evi- 


dences are greater; there is no music 


in public places and the effect of the 


war on the population is more notice- 


able. There are a great number of 
hospitals throughout the city, and one 
meets wounded soldiers everywhere. 
Women are doing a great deal of the 
work formerly done by men. In Paris 
the streets are not darkened at night, 
as is the case in London, unless there 


is warning of a Zeppelin raid, when 
the lights are promptly put out and 
aeroplanes are sent up to meet the 


enemy. 

On his return Mr. Smith had quite 
an exciting trip across the channel, 
as the voyage was made immediately 
after the torpedoing of the Sussex, 
and submarines were plentiful. The 
passengers were prepared for any 
emergency and everyone wore a life- 
belt, but fortunately the trip was 
made without mishap, and the voyage 
from Liverpool to New York was 
likewise accomplished in safety. 


The Limit. 
“Are the fish thick here?’ 
“Well, not too thick,’ answered the 
native; “we have to use the lake 


partly for navigation.” — Louisville — 


Courier-Journal. 
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THE A. D. F. I. COMPANY’S 
ANNIVERSARY. 


A decade of useful service and 


splendid success will be fittingly com- 
memorated by the American Drug- 
gists’ Fire Insurance Company dur- 
ing the week of May 22d at Cincin- 
nati. The event is. primarily intended 
to bring together all of the State 
agents of the company, who will hold 


a convention to discuss the problems 


of fire insurance as they concern retail 
druggists. 
posed convention will be notable in 
that the subject-matter will for the 
first time in the history of retail phar- 
macy have the special and systematic 
consideration of a body of men who, 


because of experience and training, 


are qualified to arrive at proper con- 
clusions. Of course, the convention 
is also meant to serve for giving con- 
‘sideration to the special problems 
which enter into the particular busi- 
ness interests of the A. D. F. I. Co. 
looking toward an even greater exten- 
sion of its usefulness. From Maine 


to Washington, from Minnesota to © 
Texas, men will come together to dis- 


cuss in detail everything which enters 
into the fire insurance business as it 
concerns the retail drug trade, and 
‘the resulting exchange of views is 
bound to have a continuing influence 
on the progress and useful service of 
the A. D. F. I. Co. Such special con- 


sideration of fire insurance matters as 


they concern one special line of retail 
business has never before been 
attempted. 

“The State Agents’ Convention and 
Anniversary Meeting will open on the 


evening of Monday, May 22d, and 


will be called to order by President 
Avery in the-presence of all of the 
directors, officers, state agents and 


local stockholders of the company. 


A brief address. of welcome will be 
made by a representative of -the 
local stockholders by Dr. A. O. Zwick, 
to be followed by <a historical sketch 
of the organization and growth of the 


In that respect the pro- 


and in behalf of the 


company. The program for the con- 
vention, which will last through 
Tuesday, Wednesday and Thursday, 
includes every possible subject that 


concerns retail drug store insurance 


and the proper adjustment of retail 
drug store fire losses. On Thursday 
afternoon, May 25th, the visitors from 
all sections of the country will be 


entertained by the Ohio Valley Drug- 


gists’ Association and by the local 
stockholders of the company, who — 


have respectively appointed commit- 


tees for that purpose under the chair- 


-manship of Messrs. H. J. Dusterberg 


and E. H. Thiesing. The anniversary 
celebration will close with a banquet 
on the evening of Thursday, May 


25th, and will be honored by the 


presence of guests prominent in phar- 
macy from all sections of the country. 
Considering the fact that the A. D. 
F. I. Co. is the outgrowth of organ- 
ized retail pharmacy, it is particularly 
appropriate that the occasion will be 
honored’ by the presence of Dr. Wm. 
C. Alpers, Mr. M. A. Stout, Mr. Thos. 
H. Potts, Prof. Wm. B. Day, Prof. 
FE. G..Eberle and most likely Mr. 
Hugh Craig as the representatives of 
the A. Ph. A. and N. A. R. D. 


WALRUS NEWS. 


- The Walrus Fountain seems to be 
avery popular one in Klamath Falls. 


The “Sugar Bowl” Confectionery has 
had a Walrus for the past three years. 
This year Langley & Michaels. Co., 
the local agents, report sales of two 
more handsome outfits in that town, 
one to EF. A. Walker and the other 
to J. B. Chambers. The circumstance 
should testify to the high regard in. 
which the Klamath Falls merchants 
hold “Mr. Walrus.” 


“Are you going” to the Sanaa dress 
ball ?” 


“Oh, yes.” 

“In what ” 
_“T shall wear one of-the quaint: old 
costumes of 1905.”—Kansas_ City 
Journal. 
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NO “WAR SCARE” HERE. 

In spite of the general disposition 
on the part of many drug firms to 
mark time on account of uncertain 
conditions which prevail as a result 
of the dispute “across the pond,” 
it is interesting to note that the firm 
of McKesson & Robbins is putting 
into execution plans which are des- 
tined to greatly broaden their scope 
and extend their field of influence. 

Few drug firms can -point so far 


back as 1833, the day of the begin- 
ning of the McKesson & Robbins 


business. The policy of this house 


has always leaned toward conserva- 


tism and will continue as such except 


for such modification as may be found 


necessary to meet present-day condi- 
tions. 

Liquid and Solid Albolene, Gom- 
pound Stearate of Zinc, are well .and 
favorably known to the drug trade as 
well as to the medical profession. It 
is reported that several new medicinal — 
preparations will be introduced by 
the Scientific Department, which. will 


continue in charge of Mr. E. H. Gane, 


genial and efficient chemical director, 
and Dr. H. E. Bates, who will act as 
medical director in charge of the 


ethical advertising, detail work, etc. 
Dr. Bates is well and favorably 
known to the drug trade and medical 


profession and has made a fine and 
successful record as a writer and 
director of ethical advertising matter 
and methods. In addition to his other 


duties he will continue the work 


undertaken ‘among physicians and 
dentists for so many years by. the 


late W. J. Evans. 


First Maid—“So you don’t to 
work for highbrows?” 
Second Maid—“You bet I don’t! I 


_worked for one pair of ’em and never 


again! Him and her was fighting 
continually and it kept me running 
back and forth between the keyhole 


and he dictionary at the time.’ —Puvk. 
Puck. 


NEW MULFORD BRANCH IN 


BUENOS AIRES. 


The H. K. Mulford Company an- 
nounces the establishment of a branch 
house at Buenos Aires, Argentina, 
South America. All arrangements for 
the supply of biological and pharma- 
ceutical products to this latest link in 


the chain of Mulford branch houses 


were completed by Mr. Kerro Knox, 
who returned about March first from 
an extended trip in which he covered 


most of the South American coun- 


tries. 


Mr. P. B. visiting the 
home office of the H. K. Mulford 
Company, Philadelphia, after his stay 
of more than a year in Russia, where 
he represented the above-named firm. 
Mr. Deane, who visited Petrograd, 


‘Moscow and ‘Warsaw at various times 


during his sojourn in Russia, has 
some very interesting stories to tell 
‘of his experiences. 


In the magazine section of the 
Philadelphia Ledger on Sunday, April 
16th, a full page was devoted to a 
description of the Mulford Biological 
Laboratories at. Glenolden. Pictures 


of various steps in the operation of 


making vaccines and serums served 
to illustrate this article and made it 
very attractive reading. 


Dr. F. E. Stewart, director of the 
scientific department of the H. K. 
Mulford Company, delivered the 
annual address before the West Vir- 
ginia Dental Society, Charleston, 
West Virginia, on April 12th. His 
subject was “Microbes and Dentists.” 


All He Wanted. 


Patient—“Doctor, what I need is 
something to stir me up; something 
to put me in fighting trim. Did you 
put anything like that in ‘the ‘Pre- 
scription ! 

Doctor—“No. You will find that 
in the bill.”—Judge. 
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DRUG CLERKS ORGANIZE 


‘The drug clerks — of Davenport, | N 0 R T HWEST E RN 
Iowa, met, April 17th, in the Hotel }f UNIVERSITY 


Davenport and organized the Daven- 


port Association of Retail Drug School of Pharmacy 
Clerks. There was a large and_ |} Offers courses of instruction leading to the 
‘ee by degrees of Graduate in Pharmacy (Ph. G.) 
enthusiastic attendance. The meeting and Pharmacedtieal Chemist (Ph. C.). 
was not to form a union but to plan To qualify for admission a complete high 


school course is required. 
‘an organization for the mutual pro- This School was the first to offer a sys- 


tection of clerks and their employers. |} tematic laboratory course in prescription 
C. P. J ohn son; vice-president, H. J. Opportunities for laboratory positions in 
_ Techentin; secretary and treasurer, |} pharmaceutical chemistry have increased 
Edna Becker; committee, E. M. | materially during the last few years. 


Wertz (chairman), E. H. Bowers, NEXT SESSION OPENS SEPT. 28, 1916 © 
F. P. Hess and Earl Smelz. 


Write for pamphlet “Typical 
Illustrations in Pharmacy” 


His Definition. 
“Son, what is an average?” asked 


_ ADDRESS 


the father. 
“Why,” answered the youth, “it’s © W. Patterson, 
SECRETARY 


what the hen in the arithmetic lays 
an egg a day on.”—Ladies Home 2431 South Dearborn Street, - . Chicago 


Journal. 


QUININE SULPHATE 
MORPHINE SULPHATE 

BISMUTH SUBNITRATE 
POTASSIUM IODIDE 


STRYCHNINE 
ACID CITRIC 


A FULL LINE OF 


MEDICINAL PHOTOGRAPHIC TECHNICAL 


“P.W-R Original Pacliages” 


Powers- rten Co. 
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CENTRAL 


BETWEEN BATTERY and CENTRAL PARK 
(Broadway at 3rd St.) 


1000 Guests 
Now Thoroughly Renovated Also Modern Improvements 


Accommodations Better Than Rates Indicate 


100 Cheerful Rooms, Free Use of Bath 
150 Cheerful Rooms, Free Use of Bath ........ $1.00 
100 Cheerful Rooms, Free Use of Bath ........ 
150 Rooms, Private Bath.. | | 

Two and Three Room Suites in Proportion 


Special Weekly Rates 
_ FINEST SAMPLE AND SHOW ROOMS IN THE CITY 
New York City Map Folder Sent on Application 
JAY G. WILBRAHAM 
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WARNING. 


ARE YOU GIVING ‘AWAY AN 
AUTOMOBILE? 


Read What Other Druggists Say 
Concerning that Eastern Corporation 
(?) That Contracts to Increase Your 
Business by Giving Away an Auto- 
mobile. 

One day not long ago a smooth- 
talking individual entered the store 
of a friend of mine and unfolded a 
plan whereby the eastern Corpora- 
tion which he_ represented would 
agree to increase the business of the 
store at least $10,000 within a year. 
All that my friend had to do was to 
sign a contract to which was at- .« 
tached four notes each one worth 
$200.00. These notes were due within 
six months, the last one falling due 
at the end of the “popularity con- 
test’’ whereby the sales were to be in- 


creased and the given... 


away. 
It looked good, stated 
that the company. he_ represented 


thing looked fine. 


would agree to refund every cent 
paid out on the notes if the contest 
did not bring the desired increase. 
The contract was drawn up, the com- 
pany was to send representatives out 


-to-manage the contest, all advertising 


xaterial was furnished gratis, every- 
BUT the corpo- 
ration did not make good. It did not 


make good in this case nor did it 


make good in several other cases I 
have investigated. 


Everything looks bona fide at first 


but be warned by the experience of 


others. 
1. The representative does not show 


: up to help out. 


2. You pay the freight on adver- 
tising material, etc. 

3. They make no effort to increase 
your business and do not seem to 
care whether it increases or not. pat 
should they? 

4. Their bond is worthless. 

5. Their deposit, to cover amount 

of notes where the druggist is sus- 


 picious, is made on a savings bank 
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FRANCISCO, CAL. 


LANKERSHIM TEL 


FIFTH AND MARKET STREETS 
Tule Opposite the U. S Mint 


ABSOLUTELY FIREP ROOF 


350 Outside Sunny Rooms 


Without Bath - - $1.00 per day 


Special Low Rates | 
By the W eek 


TAKE THE UNIVERSAL BLUE BUS AT OUR EXPENSE, FROM THE DEPOTS 


and cannot be touched by you with- : 
out sanction of the corporation. 

6. Investigation shows that there 
no such corporation in Memphis, ee W ANTED 

Tenn:, Chicago; or Des: Moines, | 
Iowa, their usual “home.” 

7. They make no effort to fulfill ee yar J 
their end of the contract ‘and simply 


detach your notes and dispose of | — a good selling idea. If } 

them to some innocent forty’ for him | you have “put over” an | 

to collect. 

fighting druggist for the sum of $125; dise that is particularly — 

in another case they did not try con- | good send it to The Pa- , 

clusions with a druggist who abso- | cific Pharmacist — let us 


lutely refused to deal with them af- 
ter signing his contract. 


We have received numerous letters _Man’s Idea” department, 


from druggists who have been swin- | | Devoted to better mer- 
dled by these people and we want to a chandizing. 

hear from you if you have been a 
victim of their game. The legal de- 
partment of The Pacific Pharmacist, 
in charge of John T. Pidwell, will be ‘ | e 

glad to aid you and surely if all of Send it in to-day 

you get together on it something can 
be done. Let us hear from you to- 
day. 
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CLASSIFIED. 


This Department is free to Druggists, Drug Clerks, Doctors, Dentists, Chemists, Veteri- 
narlans and Nurses. Make your wants known and we will do our best to see tha you get 


results. 


EXCHANGE—For a good ying Drug Store 
in a prosperous town, anywhere in California, 
country preferred, 50 by 140 ft. lot, in fine 
residential district of San Diego, or 160 acre 
ranch, uncultivated, with plenty of water, six 
miles west of Ramona. If interested, write to: 
W. F. Belcourt, Druggist, Angels Camp, Cal. _. 


WANTED—To hear from owner of good drug 
store for sale. Send price and full particulars 
to D. F. Bush, Minneapolis, Minn. 

FOR SALE AND EXCHANGE—Drug stores 
in 48 States. Will also furnish positions and 
locations for Physicians, Dentists, Pharma- 
cists, Chemists and Veterinarians. Established 
1904. Strictly reliable. Best of references. 
Address, F. V. Kniest, R. P., No. 505 Bee 
Bldg., Omaha, Neb. 


_ The F. A, Weck Drug Store Exchange, 
501 Third avenue, San Francisco, submits 
the following: 


WANTED—A paying drug store in a pros- 


perous town, valued at about $2,000 cash. . 


WANTED—A small drug store in growin 
town on easy terms. Can pay $500 cash an 
monthly payments. 


WANTED—Drug store by an Eastern gentle- 
man valued at about $3000, located in the city 
or one of the bay towns. Business must bear 


close investigation and be desirable in every 
particular. ae 


WANTED—A drug. store for $3000 to $4000 
in one of the Bay towns, but Oakland pre- 
ferred. Store must stand investigation and 
show value for the price asked. 


DRUG STORE for sale, San Francisco, $2000. 
Small store, located on a prominent street in 


the business center, doing a good business. | 


Will stand investigation. 


DRUG STORE for sale, San Francisco, $3700. 
Good--corner on car line. Good family trade, 


clean stock and low rent. Will stand strict 
investigation. 


DRUG STORE for sale, San Francisco, $4000. 
On prominent business corner, Richmond Dis- 
trict; modern fixtures, clean stock, doing good 
business; owner wanting to leave State is the 
only reason for offering store for sale. This is 
an ‘sompmeatameecen | good offer for any live drug- 


st. 

DRUG STORE for sale in San Francisco, 
4000, or at invoice. Located on a good busi- 
ness: corner; clean stock and good business. 
Any one wanting to embark in the drug busi- 
oP ap in the city should investigate this offer 
at once. 

DRUG STORE for sale, San Jose, $3000. 
Good location, clean stock, good business and 
small expenses, | 

DRUG STORE for sale in State of Nevada 


$5000. In one of the largest mining towns in 


Nevada; doing:a large business; owner has in- 
terest in California and anxious to remove to 
this State. 

DRUG STORE for sale, San Francisco, $4000. 
Located on one of the principal business 
streets in San Francisco; fine retail trade; 
owners have other interests requiring their 
time and attention. | 

DRUG ‘STORE for sale in Marin Co., $6000. 
First-class, up-to-date store; good business, old 
established and well organized; located in an 
ideal home town. 

DRUG STORE for sale in Los Angeles, $6500. 
Up-to-date store with many specialties, afford- 
ine good profits. Good reason for wanting to 
‘ 


ell. 
DRUG STORE for sale, Sacramento, $8000. 
Money-making husiness, well established and 


good location. Good opportunity for a live man* 
with sufficient capital. one 


DRUG STORE for sale, San Jose. Old 


established business. Well located, modern, up- 
to-date fixtures, clean stock and doing a good 
business. Owner has other business and will 
= Bg invoice or lump or exchange for real 
estate. | | | 
DRUG STORE for sale in Santa Cruz Co.. 
$2500. Old established drug store in one of the 
best towns in California. Good opportunity for 
active man. Owner wants to retire on ac- 
count of old age. 
DRUG STORE wanted, valued at $3000 to 
$5000, in city or bay town. in exchange for 
ranch in Fresno or improved property in Ala- 


meda. Only a good. paying business will be 
considered. 


PHYSICIAN WANTED with about $1000 to 


huy a small drug stock and take up practice in 
a prosperous mining section. The old resident 


vestigation. 


physician of the place for seven years ‘died 
recently, leaving the place vacant. 

DRUG STORE wanted by a young man val- 
ved at $1000 to $1500 in a growing town with 
population over 1000. | 

DRUG STORE wanted, valued at about $3000. 
in exchange for good improved property in 
Southern Oregon. 


DRUG STORE for sale, Idaho, $6000. Lo- 


 @ated in a rich stock and dairying country in 


beautiful valley; only drug store in town and 
large surrounding country; full prices for every- 
thing; big soda trade; owner very much out 
of health and compelled to give up business; 
two or three thousand dollars down and bal- 


ance $50 per month could be arranged. 


DRUG STORE and_physician’s practice in 
Monterey Co.; population 640; the only drug 
store in town, owned by resident physician, 


who is doing a large country practice; stock, 
fixtures and building all for $2500. A splendid 


field for physician druggist. The doctor would 
consider an exchange for desirable property in 
Oakland, Berkeley or Alameda. a | 
DRUGGIST GET RICH in Richmond. We 
can place you in position if you desire an op- 
portunity. 
DRUG STORE in Plumas Co. A prosperous 
and growing town on line of railroad in rich 
agricultural and lumber district. Stock and fix- 
tures valued at about $2000. Would accept 
$1000 cash, balance on easy terms. This is an 
exceptionally good opportunity for a business 


n, 
DRUG STORE in San Francisco, good cor- 


ner, doing good business. Owner has other 


business. Price, $6500. | 
PAYING DRUG STORDB wanted in good coun- 
try town, value about $5000. Must stand in- 
DRUG STORE in Oregon, county seat, popu- 
lation 700. Store and beautiful residence for 
$7500. Cash, $5000 and monthly payments. 
This is an exceptional good opportunity for an 
active man, druggist or a physician druggist. 
Owner’s ill health and advanced age reason 
for selling. 
DRUG STORE in San Francisco. Outside 
district, $2500. 
DRUG STORE in Butte County, good busi- 
$5600 low rent and small expense. Price, 
DRUG STORE. Eureka, Cal. In the center 
of the city; modern fixtures; doing good busi-| 
ness; owner has other interests. Eureka is a 


fast-growing city of 14,000 population; good 


business the whole year. Price, $7,000. . 

DRUG STORE in Oakland. Thickly settled 
district; doing $1.000 per month; low rent; will 
sell stock and fixtures, valued at $4,000, for 
$3,000 quick cash sale. Good reason for sacri- 
ficing a good business. 

DRUG STORE in mining city in Nevada. 
Good for druggist or physician. Population 
2,500 and 1,000 adjacent; only one other drug 
store in the place. Jill health cause for want- 
ing to sell. Price, $4,000. | 


NEVADA COUNTY... Store doing large pre- 
scription business. Rexall and Eastman’s 
agency. Good all the year business; summer 
and winter resorts. Price, $5,500. 


BERKELEY. Good clean stock, modern fix- 
tures; small expense; agencies, etc. Price, 
$4,000. 

PLACER COUNTY. Store carrying large 


stock; everything up-to-date. Owner has other 


business and wants to concentrate. Price, 
$14,500. | 


ALAMEDA. Up-to-date fixtures and clean 
stock; big business; not anxious to sell, but 


-would consider a fair offer. 


PHYSICIAN wants to buy an interest in a 
paying drug store in a country town where 
he can practice: has $1.500 cash to invest. | 

DRUG STORE in Butte County doing large 
business. Population 1,800—tributarv to about 
5.000 people; onlv one other drug store in the 
town. Last year’s sales. $15,000. Price, $9,000. 
Il] health reason for selling. 

MARIN COUNTY. Good Bay town, 3.900 
population; store new and modern fixtures, 
but well established, doing good business. 
Price. $6.000. — . 

SAN JOSE. CAL. Old established business: 


modern fixtures and doing good business. Price, 
$10,000. 


If interested in the above list of business 
opportunities. address F. A. Weck Drug Store 
= 501 Third avenue, San Francisco, 
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JAMES BARRY COM 


Incorporated 


THE STAR PRESS 
Printers and 
iBook Binding, 

Designing, 
Photo Engraving 


| 1122-1124 Mission Street, San Francisco | 


} 
My a 


Phone Park 6380 


_ Do Business by Mail 
Start with accurate lists of names we furnish 


—bulld solidly. Choose from the following or 


Apron Mfrs... Wealthy Men 
Cheese Box Mfrs. ice Mfrs. 
Shoe Retallers Doctors 

Tin Can Mfrs. — Axle Grease Mfrs. 
Druggists Railroad Employees 
Auto Owners Contractors 


Our complete book of malling statistics on 
7000 classes of prospective customers for the 


ROSS-GOULD, Sth Street, St. Louis 


ROSS-GOULD 
Mailing Lists 


Here is the leader of 


| MANGE REMEDY 


hair tonics and renewers 


A business success of over 35 years is 
behind this remedy. 


Advertising matter bearing imprint and 


4 
a 


118 West-3ist Street New York City 


. Clay Glover Company 


— 


Oroville and 


hy 
i 


Scenic Line 


‘Direct to 


* 
a* 
ae? 


Sacramento, Dixon 
Woodland, Marysville 
Colusa, Gridley 


Through observation car 
service between Chico, 
Marysville and Bay Cities .in 
connection with Northern: 
Electric Ry. Write for — 
descriptive folder. 


OAKLAND, ANTIOCH 2 
EASTERN RAILWAY 


San Francisco Depot 
Rey Route Ferry 
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16 THE PACIFIC PHARMACIST 


‘ hy 


— are many small Soda Fountains sold, as compared with large 
outfits. 
| Contrary to the usual custom of belittling the small dealer by offer- 
ing only something. cheap. and wholly devoid of attractiveness in small 
Fountains, I have specialized on artistic designs, durability and convenience 
of atrangement. 4 
I strive to make the small dealer’s Soda Fountain a source of great profit 
to him. Attractiveness of design helps materially. 
hen the Small Dealer succeeds he becomes a Large Merchant. 


4 


re 


4 


Many orders for 
Large Walrus Soda 
Fountainscanbetraced 
to the fact that a good - 
small Walrus Soda 
Fountain helped the 
Small Dealer to be- 
come a Large Mer- 
chant, and—he re- 
membered it. | 
$mall Walrus. | 
EITHERWAY or 
COMMONER Soda 
Fountains are made of. | 
exactly the same grade 
of metals, insulation, 
fittings, etc., as large 
Walrus Soda Fount- 
ains. 

That’s why Walrus 
sales of bothsmall and | 
large outfits isso great. 

Send for my, beauti- 
ful catalog of Soda 
Fountains, Drug Store 
Fixtures, Refrigerator 


CandyCascs andCa- 
. Tr Avery attractive ten foot outfit with beautiful white glass counter 
bonators. | , Most reasonable in price | 


WALRUS COMPANY 


¢ «* 


- 


San Francisco—LANGLEY @&- MICHAELS CoO. Ogden—OGDEN WHOLESALE DRUG CO. 
Seattie—-GRAY, McLEAN & PERCY | Portiand—GRAY. McLEAN & PERCY 
Spokane—GRAY MFG. CO. 7 Billings—G. M. FLETCHER & co. 
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For and Treatment 
of Typhoid and Paratyphoid 


Typho-Serobacterins Mixed (mixed sensitized typhoid vaccines) are 
recommended by Castellani, Broughton-Alcock, Besredka, Gay, and other 
prominent authorities, since they afford immunity against the typhoid bacillus 


and the paratyphoid A and B, which latter infections cause about ten per cent 
of cases usually diagnosed as typhoid.* 


Typho-Serobacterins (sensitized bacterial vaccines) , being saturated with specific 


antibodies, are attacked by the complement and taken up by the phagocytes much more 
rapidly than unsensitized vaccines. : 


Typho-Serobacterins are characterized by 


Rapid production of immunity 


Reduction of local and general reactions 
Freedom from toxicity. 


Typho-Serobacterin Mixed Mulford is 
furnished in packages of three aseptic ‘glass 
syringes, graduated as follows : 


First dose Second dose Third dose 
Bacillus typhosus.... 1000 2000 | 2000 million 
paratyphosus 500 1000 1000 million 
B. paratyphosus 500 1000 1000: million 


Typho-Serobacterin, Immunizing, Mulford, is furnished in packages of three 


aseptic glass syringes, graduated to contain : First dose, 1000 million, followed at 2 to 5 days 
interval by second dose, 2000 million ; third dose, 2000 million sensitized typhoid bacilli. . 


In the Treatment of Typhoid Fever, striking results are re- 
ported from the therapeutic use of Typho-Serobacterins. Krumhaar and 


Richardsont analyzed more than 1800 cases of typhoid; in 95 per cent of 
these, favorable results were secured. 


Typho-Serobacterin, Therapeutic, Mulford, is supplied in packages of four 
aseptic glass syringes, each containing: Syringe A, 250 million ; Syringe B, 500 million ; 
Syringe C, 1000 million ; Syringe D, 2000 million sensitized typhoid bacilli. 


Full literature mailed upon request. 


* British Medical Journal, 1915, 1445: Jour. Royal Army Med. Cor., 1911. XVI; Press Medicale, Feb. 10, XXIV, No. 8, p. 5764; 


Lancet, Sept. 19, 1914; Jour. A. M. A., June 26, 1915, editorial ; Amer. Jour. Med. Science, 1915, CXLIX 406; Jour. A.M. A., 
August 7, 1915; Jour. A. M. A., July 24, 1915. +Am. Jour. Med. Sci., 1915, CXLIX 406. 


K. Mulford Company 


Manufacturing and Biological Chemists 


\ 
\ 


Home Office and Laboratories 
PHILADELPHIA, U. S. A. 


Immunity begins within 24 to 48 hours | 
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(McCLINTOCK) 


“The Soap of a Hundred Uses” 


For preparing antiseptic solutions. | 
For sterilizing hands and instruments. 


For cleansing wounds (bruises, cuts, 
abrasions), ulcers, etc. 


For lubricating sounds and specula. 
For the destruction of infecting organ- 


barber's itch, etc.). 
For disinfecting surface lesions. 


For venereal prophylaxis (as a disin- 
fectant wash). 


For preparing solutions for the vaginal 
douche. 

For destroying the odor of perspiration. 

For cleansing the hair and scalp. 

For removing and preventing dandruff. 

For disinfecting vessels, utensils, etc. 

For washing and sterilizing bed-linen, 
handkerchiefs, etc., used in the sickroom. 


Germicidal Soap is useful whenever and 
wherever a powerful antiseptic, disinfect- 
ant, detergent or deodorant is required. 
It is employed by physicians, surgeons, 
gynecologists, obstetricians, dermatologists, 
veterinarians, dentists, nurses, barbers. It 
is serviceable in every home and hospital. 


Display Cases: Germicidal Soap, Mild. 


1 dozen large cakes, $2.10. 
(For other forms see our catalogue. ) 


isms in skin diseases (ringworm, acne, 


For control of itching of skin infections. 


(A SILVER SALT) 


Powerful Non-Toxic Germicide 


A silver compound with advantages ° pos- 
sessed by no similar product. 


Contains approximately 20 per cent. of 


metallic silver. 


Is freely soluble in water. 


Yields solutions without sediment—solu- 
tions that keep well; that are not affected 
by the usual reagents; that do not coagu- 


late albumin or precipitate the chlorides. 


Does not cause pain or irritation. - 
+ 


Silvol is vciitidiie used in the treatment of 


infections of mucous membranes, as © 


Diseases of the eye; 

Diseases of the ear; 

Diseases of the nose; 

Diseases of the throat; 

Diseases of the genito-urinary organs. 


It is serviceable in any condition in which 
a silver salt is used. 


POWDER: Bottles of one ounce. 
Per bottle, $1.25. 


CAPSULES (6-grain): Bottles of 50. 
Per bottle, $1.25. 


Contents of two capsules make 
one-fourth ounce of a 10-per- 
cent. solution. 


SILVOL OINTMENT (5 per cent.), in collap- 


sible tubes with elongated nozzle. 


Large tubes, per dozen . . . . $7.50 
Small tubes, per dozen . . . . 1.50 


Home Offices and Laboratories, 


We are advertising and detailing these products to physicians all over the United States. 
This means orders and prescriptions. Stock Germicidal Soap! Stock Silvol! 


Parke, Davis Co. 


Detroit, Michigan. 
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